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By 


Chris Sinsabaugh 


ee in April, let’s look 
at the records, as Al Smith 
would say. While there’s a lot on 
the tapis, naturally all of us are 
chiefly interested in April sales 
and what Mr. Ultimate Con- 
sumer is doing to start the spring 
drive for which we have been 
waiting. So ADN reviews the situ- 
ation and finds a ray of hope— 
several rays in fact—because re- 
ports on the first 10 days of this 
particular month show the pa- 
tient is responding to the pulmo- 
tor treatment. While the last 10 
days of March are better—that’s 
to be expected because the last 10 
days of any one month are better 
than any other similar period in 
the month—still ADN feels that 
April grass is greener’ than 
March’s because the first period 
of this month, so far as sales are 
concerned, are from 20 to 70 per 
cent better than the comparable 
period in March. Of course the 70 
per cent is the extreme, represent- 
ing only one manufacturer and 
that in the higher-priced field, so 
let’s say the average up is about 
25 per cent. Which clearly demon- 
strates that the sales mercury is 
on the ascendant. Cheerio! 
* * * 


DETROIT’S ADCRAFT Club 
announces for next week Friday 
a jubilee humorists’ luncheon at 
the Statler, with Harry Newman, 
publisher and editorial director of 
Judge Magazine, making the 
principal talk, his topic being 
“Humor: The Greatest Selling 
Force.” 

Receipt of the invitation did not 
tell me much as to the identity of 
the main speaker, but the fact 
that the Rev. Dean O’Ferrell is to 
introduce him pegged him as the 
Irishman Harry Newman whom 
I knew in Chicago “way back 
when.” 

So let’s turn back the calendar 
nearly a quarter of a century 
when the dynamic youngster 
visited Detroit and called on Hugh 
Chalmers. He had made an envi- 
able reputation selling Moon cars 
for Stewart McDonald in a jerk- 
water city in Pennsylvania and he 
wanted to break in on the big 
time. That he was a salesman was 
demonstrated when he talked 
Chalmers into letting him take 


(Continued on Page 15, Col. 1) 
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Gains of 20-70% Noted 
Over Initial Ten 
Days of March 


By Pete Wemhoff 
Associate Editor, ADN 


DETROIT. — Despite ad- 
verse weather’ conditions 
and the usual month-end 
accumulation, new car sales 


during the first 10 days of 
April continued the general up- 
ward trend noted in March, it 
was indicated in an ADN survey 
of the industry late this week. 
While in some instances retail 
sales dropped below the last ten- 
day period of March, due in part 
to the usual last-minute registra- 
tion rush during the final period 
of each month, and because of un- 
seasonal weather in the early part 
of April, deliveries nevertheless 
showed gains ranging from 20 to 
(Continued on Page 10, Col. 1) 


Roosevelt O.K.’s 
Withrow Probe; 
Setup Explained 


WASHINGTON.— President 
Roosevelt late this week signed 
the Minton-Withrow bill calling 
for an investigation by the fed- 
eral trade commission of manu- 
facturer-dealer relations in the 
automobile industry. The inquiry 
may not actually get under way, 
however, for several weeks, as 
the commission will not make any 
move until funds are available. 
It is expected that $50,000 will be 
provided in the next deficiency 
bill, Congress having been in- 
formed by the FTC that that 
amount is sufficient. 

In its final form the resolution 
directs the commission to deter- 
mine whether agreements between 
the manufacturers and dealers 
are equitable, whether dealers 
have an opportunity to earn a 
reasonable profit, whether manu- 
facturers use coercion in disposi- 
tion of their products, and 
if used car allowances are fair. 

Rep. Gardner R. Withrow, 
(progressive) of Wisconsin, who 
initiated this legislation at be- 
hest of his state’s legislature, told 
ADN that he expects the inquiry 
to take on more of a fact-finding 
aspect than probes by the FTC 
which contemplate prosecution. 
Accordingly, he thinks, there may 
be few public hearings, commis- 
sion examiners starting work on 
evidence already in hand. 





Founded 1925 


Proteet Your Future! 


TRADE PRACTICE Conference to seek adoption of a 
code of regulations controlling competition within the 
automotive industry has been called April 26 at Hotel Statler, 
Detroit. Should a code of trade practice rules be approved at this 
meeting it will mean, according to A. N. Benson, general man- 
ager of the National Automobile Dealers’ Assn., that: 


*‘No member of the industry can elect not to be 
bound and every manufacturer and dealer will be 
governed by these rules once they are approved, 
whether or not they participate in their formula- 


tion.”’ 


Members of the industry, according to George McCorkle, 
Federal Trade Commission, are: all manufacturers, distributors, 
dealers and jobbers of automobiles, trucks, parts, accessories and 
equipment. This would establish a vertical set of rules covering 


all branches of the industry. 


You will be compelled to operate under these rules in the 
future, if you are engaged in the automotive industry, whether 


or not you attend the meeting. 


You can protect your interests 


in the formulation of these rules only by your attendance. 


NO ONE CAN AFFORD TO SAVE A DAY TODAY 
AND LOSE HIS FUTURE. YOU OWE IT TO YOURSELF 
AND YOUR FUTURE TO BE PRESENT. 





Finance Co. Interests Back 


Probes, McMichael Charges 


DETROIT.—Challenging “investigations that have the 
appearance of being inspired not by dealer organizations 
but by individual groups of finance companies for selfish 
purposes,” S. W. McMichael this week declared that Na- 


tional Automobile Dealers’ Assn. ®———— 


has been used as a “cat’s paw” by 
the American Finance Conference, 
NADA executives having been 
“innocently, but unduly, influ- 
enced.” McMichael is secretary of 
the Michigan Automotive Trade 
Assn. 


Correspondence between Mc- 
Michael and Fred V. Chew, exec- 
utive vice-president of the Ameri- 
can Finance Conference, adds de- 
tails to the charges McMichael 
first made openly in congressional 


The Top Ten 


PASSENGER CARS 
First Ten in Registration 
as Reported in ADN Today. 
1938 1937 
Pos. Make Pos. 


1—77,338 Chev. 105,234— 2 
2—74,022 Ford 148,573— 1 
3—38,500 Plym, 95,044— 3 
4—24,144 Buick 25,002— 7 
5—17,235 Dodge 49,029— 4 
6—15,840 Pontiac 29,128— 5 
7—14,765 Olds. 25,841— 6 
8— 8,190 Chrys. 14,543—10 
9— 7,998 Pack. 15,460— 9 
10— 6,861 Hudson 18,055— 8 


Total All Makes 
$14,154 578,475 


For complete standings of all makes, 
see Page 13, this Issue. 





hearings on the Withrow reso- 
lution. 

This revealing correspondence 
first came to the attention of the 
editors of Automotive Daily News 
when A. N. Benson, general man- 
ager of NADA gave them a copy 
of a letter addressed by Chew to 
McMichael. That letter was not 
published, since it was given ADN 
with the statement that it was 
solely for private information. 
The full correspondence is now 

(Continued on Page 2, Col. 1) 
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Rules, if Adopted, 


To Govern Entire 
Automotive Field 


Hope of Evolving Method 
to Curb Wild Trading 
Seems Unjustified 


By William C. Callahan 
Managing Editor, ADN 

DETROIT. — Whether or 
not the automobile industry 
will return to a code method 
of operation in its merchan- 
dising divisions, similar to 
conditions under NRA, is a ques- 
tion to be answered at the trade 
practice conference to be held 
here Apr. 26. Rules adopted at 
this meeting will set a pattern 
for future conduct of business and 
will be enforceable through the 
federal trade commission rather 
than a code authority, as was the 

case under the defunct NRA. 


Suggested rules which have 
been prepared by the National 
Automobile Dealers’ Assn., and 
published in ADN Apr. 9, reveal 
a marked similarity to rules in 
effect under the previous code. 
They differ mainly in that they 
do not attempt to set up or fix 
used car prices since price fixing 
is a practice which FTC has con- 
sistently shunned. Any hope that 
the conference will result in a 
method to curb wild trading 
seems unjustified at this time. 


Nevertheless, the fact that a 
code may be adopted at the Apr. 
26 meeting makes it of extreme 
importance to every dealer in the 
United States. 


Should FTC approve the sug- 
gested regulations as presented by 
NADA no member of this indus- 
try can elect not to come under 
them. According to FTC pro- 


(Continued on Page 2, Col. 4) 


eal Mia Broadens 
Scope of Dealer Council 


NEW YORK.—Scope of the 
General Motors Dealer Council 
Plan, which has been in operation 
for more than three years as a 
means of promoting more effec- 
tive and equitable factory-dealer 
relationships, is being broadened, 
it was announced this week, fol- 
lowing a regular meeting of the 
Northeastern and Southeastern 
groups of the dealer council here. 

The meeting of the Pacific Coast 
and western groups will be held 
in Chicago April 19-21. Chairman 
A. P. Sloan also announced the 


personnel of the council for 1938. 

Sloan revealed that the scope 
will be broadened to provide an 
arrangement whereby every GM 
dealer may make suggestions to 
the dealer council group by letter. 
The new arrangement will sup- 
plement, but will not replace the 
present GM dealer council plan, 
in which four groups of 12 deal- 
ers, from the northeastern, south- 
eastern, western and Pacific coast 
regions of the country, meet regu- 
larly with GM officials for the dis- 
cussion of matters of mutual in- 

(Continued on Page 3, Col. 1) 
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Finance Co. Interests Declared Behind Probes 


Withrow Resolution Hit 


By Michigan Assn. Head 


(Continued from Page 1) 


made public for the first time by 
MeMichael, as follows: 


AMERICAN FINANCE CORP. 
National Trade Association 
for Discount Companies 
Suite 1730-34 
Burnham Building 
CHICAGO 

April 1, 1938. 
My Dear Mr. McMichael: 

I have just read a portion of 
the hearings on House Joint 
Resolution 389 in connection with 
the so-called Withrow Resolution 
to investigate motor vehicle dis- 
tribution practices. On page 69 
of the published hearings I read 
with considerable surprise a state- 
ment which you made before the 
sub-committee. 

You stated: 

“The thing we do oppose, 
however, are investigations that 
have the appearance of being 
inspired, not by dealer organi- 
zations, but by individual groups 
of finance companies for selfish 
reasons, and do not have the 
best interests of the industry at 
heart. 

“I will say, however, in re- 
gard to this resolution, that the 
executives of the National Auto- 
mobile Dealers Assn. feel they 
are helping the dealers by spon- 
soring this resolution, but it is 
also my personal opinion that in 
doing so it is unintentionally 
allowing its members to be used 
as a cat’s paw to pull, as it 
were, chestnuts out of the fire 
for certain executives of the 
American Finance Conference 
Assn.” 

If this is true, you have some 
information which I do not have 
and which by all means I should 
have. Will you, therefore, frankly 
tell me what “chestnuts” you had 
in mind which NADA was ‘pull- 
ing out of the fire and who are 
these “certain executives” of the 
conference for which this was 
being done, in your opinion? 
Please understand that I am not 
trying to put you on the spot, nor 
am I trying to be critical or re- 
sentful of your statement. How- 
ever, if you are correct, I am 
surely entitled to know the de- 
tails, and if you are not correct 


Members of AM 
To Join in FTC's 


Trade Conference 


DETROIT. — The Automobile 
Manufacturers’ Assn. through 
President Alvan Macauley, an- 
nounced Monday that a large 
number of its members expect to 
send representatives to the fair 
trade practice conference to be 
held here Apr. 26 by the federal 
trade commission. 

The decision was revealed in 
Macauley’s letter to Garland S. 
Ferguson, chairman of the trade 
practice conference. “It was the 
feeling of our group,” Macauley 
wrote, “that no objective is more 
important to the industry than a 
steady improvement of marketing 
methods. 

“It is essential to the public as 
well as to industry that sound 
competitive practices be fostered 
among all those engaged in the 
sale of nationally distributed 
products such as automobiles. On 
the other hand, artificial re- 
straints of trade cannot help re- 
acting adversely on the consumer, 
to the eventual detriment of those 
seeking to limit competition.” 

The letter also pledged co-opera- 
tion of car makers in the pending 
FTC investigation into trade 
practices in the industry. 


,I should like very much to clear | 


| up any misunderstanding. 
Never Really Functioned 


| bile Dealers Research Foundation 
has been out of existence for 
some time and, because of the 
unexpected and tragic death of 
Jack Frost shortly after it was 
incorporated never really func- 
tioned. The project was con- 
ceived before Mr. Benson suc- 
ceeded Mr. Frost as manager of 
NADA and died before the With- 
row Resolution was introduced, 
and the two have no connection 
as far as I know. 

In other words, the attitude of 
the conference toward NADA is 
exactly like its attitude toward 
the Michigan Automotive Trade 
Assn., a sincere desire to be help- 
ful and to co-operate in any 
proper way with another trade 
association in the same industry 
for the good of the industry at 
large. Under such circumstances 
[I will appreciate a frank state- 
ment of the facts from you so 
that we may clear up any mis- 
understandings which may now 
exist in either of our minds. 

Warmest personal regards. 

Sincerely yours, 
AMERICAN FINANCE 
CONFERENCE, 
(Signed) Fred V. Chew, 
Executive Vice-Pres. 





Michigan Automotive Trade Assn. 
4484 Cass Avenue 
DETROIT 


April 12, 1938 


My dear. Mr. Chew: 

On my return to the city I was 
pleased to receive your letter and 
note your desire to affect a recon- 
ciliation of factional differences 
existing in the industry. When 
absence of business confidence in 
the country has such a direct 
bearing on unemployment, none 
of us can afford to waste time 
and energy on misunderstandings 
and trivial bickerings. Therefore, 
as requested, I shall answer your 
questions with absolute frankness. 


Used as ‘Cat’s Paws’ 


You want to know the reason 
for my belief that in sponsoring 
the Withrow resolution some of 
the executives of the NADA un- 
wittingly allowed themselves to be 
used as “cat’s paws” to pull 
“chestnuts out of the fire” for 
certain executives of the Ameri- 
can Finance Conference. 


The chestnuts referred to are 
dealer participation in the finance 
charges set up by your competi- 
tors, and intended as reserves to 


help dealers bear the expense of 
in this 
state coming back since the first 


handling repossessions, 


of December at the rate of 5,000 
per month—the end not in sight. 


The executives of the American 
Finance Conference, to whom I 
referred, was principally your 
president, Mr. David B. Cassat, 
who stated in his published ad- 
dress last Nov. 11 that all dealer 
participation in finance charges 
should be eliminated. My reason 
for believing NADA executives 
had been innocently, but unduly, 
influenced was because it is hard 
to believe that these same execu- 
tives after stating and publishing 
data showing the only profit many 
dealers made from their opera- 
tions was the “financial reserve” 
set up for them, would not know- 
ingly take any action that might 
deprive many of their own mem- 
bers of their alleged small return 
on the dealer’s investment. 


In pointing to the Automobile 
Dealers’ Research Foundation in 
my testimony at the congressional 
hearing, as the connecting link 
between the two associations, you 
state that due to Jack Frost’s 
death the foundation really never 
functioned. I hope you will par- 


Permit me to add the Automo- | 





Sloan to Speak 


At NADA Conclave 


DETROIT. —Alfred P. 
Sloan jr., chairman of Gen- 
eral Motors Corp., will be 
principal speaker at the an- 
nual banquet of the Na- 
tional Automobile Dealers 
Assn. convention which will 
be held here April 27, it was 
announced Friday by E. M. 
Lied, president of the or- 
ganization. 

Sloan has chosen as his 
subject “The Dealer, the 
Manufacturer and the Con- 
sumer.” The address will 
be broadcast over a nation- 
wide hook up on the NBC 
blue at 9 P.M. 


| don me for pointing out an error 


in this statement. 


Functioned in Michigan 

It did function in Michigan, and 
many other states, very effectively 
after Jack had passed away. The 
NADA local manager used our 
offices for headquarters, working 
hand and glove with local mem- 
bers of the American Finance 
Conference, jointly soliciting re- 
cruits to the NADA ranks. No 
notice of the dissolution of the 
Automobile Dealers’ Research 
Foundation has ever been issued. 
Under the circumstances it is 
logical that the dealers, as well 
as myself, accepted its existence 
as a fact and when the Withrow 
resolution was up for a hearing, 
the charges brought against the 
factories by the American Finance 
Conference and the NADA being 
practically the same, and coming 
concurrently, seemed more the 
result of an understanding than a 
mere coincidence. 

This conviction was strength- 
ened when you and your vice- 
president, Mr. Owen L. Coon, 
went to Washington at the re- 
cent meeting of the Little Busi- 
ness Men and urged their support 
to the Withrow resolution. That 
action was not, as you may sup- 
pose, construed by the thinking 
dealers of this country as a de- 
sire to serve dealer associations 
nor in the interest of the public, 
but an intention on your part to 
help your association to secure a 
greater share of the automobile 
retailers’ installment business, and 
which to my personal knowledge 
thousands of dealers are deter- 
mined not to let your association 
have at the cost of their financial 
reserves. Summing up the situa- 
tion in the industry we see a 
very confused picture: 


In Dealers’ Interest? 


The charges of coercion and 
litigation which the American 
Finance Conference inspired 
against the automobile manufac- 
turers ostensibly in the interest 
of the dealers but really having 
for its purpose the elimination of 
the financial reserve and which 
(quoting verbatum from a piece 
of your literature before me) is 
indispensable. “It is true that 
dealer participation through re- 
serves and bonuses recently has 
meant the difference between a 
very slight profit and a net oper- 
ating loss for many thousands of 
dealers.” 

Mr. Chew, if not betraying a 
confidence, I could mention the 
names of some of your members 
operating in this and other states 
who have told me that in several 
years in the solicitation of busi- 
ness they had not encountered 
the resistance mentioned. In the 
past two years I have had but one 
dealer tsll me he had been in- 
timidated and threatened with 
cancellation of his franchise if he 
did not patronize the factory fi- 
nance company. Surely in my 
travels over the state, if the con- 
dition mentioned was so serious 
that it warranted the American 
Finance Conference resorting to 
drastic measures that would de- 


Industry Urged to Attend 
FTC Code Parley Apr. 26 


(Continued from Page 1) 








cedure, 


before any such trade 
practice rules can be adopted, the 
commission must be convinced 
that a substantial majority of the 
affected industry as a_ whole 
favors such adoption. 

This leaves the question square- 
ly up to the members of the in- 
dustry themselves. Whether you 
favor such regulation or oppose it 
the opportunity to express your 
choice will be given at the meet- 
ing—and not after it. Unfortu- 
nately the annual meeting of the 
NADA has been called concur- 
rently with the FTC conference. 
Since NADA has been chiefly 
concerned in promoting the con- 
ference and its members may be 
presumed to favor the suggested 
rules, this action on its part is 
possibly open to the construction 
that NADA is attempting to pack 
the meeting. 

Whatever its intentions in this 
direction, the question still re- 
mains as to whether NADA is 
competent to seek regulations for 
the industry as a whole, since the 
letter addressed to members of 
the industry Apr. 4 by George 
McCorkle, director of trade prac- 
tice conferences of FTC, extended 
the invitation to attend to all 


prive dealers of a legitimate and 
perfectly justified source of pro- 
tection, I would know something 
about it. 


The NADA, knowingly sponsor- 
ing an investigation by a body set 
up solely for the purpose of pro- 
tecting the public interest, namely, 
the federal trade commission, the 
result of whose investigation will, 
unquestionably, have a boomerang 
effect on the dealers, making 
their position somewhat ridicu- 
lous, is incomprehensible, and 
surely has the appearance of un- 
due outside influence. 


Held as Inconceivable 


Is anyone in this industry so 
naive as to believe that the public 
is defrauded by dealer “wild 
trading” in the main attributable 
to human weaknesses, short sight- 
edness, greed, dishonesty, ignor- 
ance and incompetence, invari- 
ably giving the public more than 
they pay for, all of which some 
of your executives and those of 
the National Automobile Dealers 
Assn. say should be corrected by 
the factories, or some form of 
legislation, is equally inconceiv- 
able. 


We have demonstrated in Mich- 
igan, over a period of years, that 
our hope to cure the evils in this 
industry, lies not so much in the 
enactment of laws, etc., but in 
self-government, as neither the 
government, factories, Federal 
Trade Commission, nor anyone 
but dealers themselves, being able 
to transform bad dealers into 
good ones. The dealers of this 
state oppose delegating power 
over their business and over this 
industry to others. Does the 
American Finance Conference ad- 
vocate government control of 
business? 


Mr. Chew, in writing you at 
length, as I have done, please be- 
lieve me that my sole thought is 
to work with you to bring about 
a reconciliation of our differences 
before misunderstandings _ split 
your association and the National 
Automobile Dealers Assn. wide 
open with dissension. Believing 
in the imperative need of the 
spirit of co-operation in our na- 
tional affairs, as well as in our 
own relations (simply an outward 
expression of an inward sense of 
justice and respect for the rights 
of others) I welcome an opportu- 
nity to make your personal ac- 
quaintance should you have oc- 
casion to come to Detroit (I have 
a state convention of dealers in 
Lansing on April 21, or would 
come to Chicago), and, as we 
association managers have much 





manufacturers and_ sellers of 
automobiles, trucks, parts, equip- 
ment and accessories. ‘This must 
be construed to mean that parts 
distributors, retailers and jobbers 
also are included and that all 
these branches of the industry 
will come under any regulations 
approved. There is question as 
to whether even the entire dealer 
body would constitute a “sub- 
stantial majority” of this whole. 


In any case, it should be ap- 
parent to all members of this 
industry that they will have to 
live with, and under, any trade 
practice code adopted as a re- 
sult of this meeting. Whether 
such a code would be good or 
bad, or whether majority sym- 
pathies are pro or con, is beside 
the point; acceptance, rejection 
or modification of the suggested 
rules depends entirely upon at- 
tendance at the meeting. Only 
this way can opinions be regis- 
tered. 

The meeting with FTC Apr. 26 
should not be confused with the 
proposed investigation of dealer- 
factory relations in the industry 
by the Federal Trade Commission, 
as authorized by a bill signed this 
week by President Roosevelt. 


in common these days, take steps 
to compose our differences. 


When I learned that Congress- 
man Withrow had been invited to 
this state to speak at the NADA 
annual convention this month, I 
requested the privilege of follow- 
ing the congressman on the pro- 
gram, with the opposing side of 
the question. Mr. Benson’s reply 
practically told me to go to hell 
and give my views to the Federal 
Trade Commission. This, of 
course, if no other way is open, 
I shall do (so far as the Federal 
Trade Commission is concerned). 


Also to save the NADA, of 
which I am a strong advocate 
and staunch supporter, from what 
I feel is impending disintegration, 
I shall go, if possible, through 
national mediums with my mes- 
sage to the dealers of the country 
as well. 


Am looking forward with much 
interest and pleasure to hearing 
from you. 


With kind regards, I am 


Sincerely yours, 
MICHIGAN AUTOMOTIVE 
TRADE ASSN,., 
(Signed) S. W. McMichael, 
Secretary. 


In fairness to NADA it should 
be pointed out that a reference 
made editorially in ADN Apr. 2, 
to the effect that the Withrow 
resolution was jointly sponsored 
by “NADA and a group of inde- 
pendent finance companies” was 
vigorously denied by A. N. Ben- 
son, general manager of NADA. 
Benson declared that no connec- 
tion exists or has existed between 
NADA and AFC for more than a 
year. ADN agrees with McMich- 
ael, however, that no official an- 
nouncement of the dissolution of 
the Automobile Dealers Research 
Foundation under which the two 
factions originally planned to co- 
operate apparently has_ been 
made. 


Detroit Salesmen’s Assn. 


Seeks Licensing Law 


DETROIT.—The Detroit Auto- 
mobile Salesmen’s Assn. has re- 
quested that the Michigan legis- 
lature pass at the next session a 
bill requiring the licensing of all 
automobile salesmen. 

The licensing of the salesmen, 


the association said, would reduce | 


various fraudulent practices and 
boost public confidence. 


William Ogg Fitzgerald’s famous ~ 
cartoons appear exclusively in Auto- | 


a? 


motive Daily News. 
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GM Broadens Scope of Its Dealer Council Plan 


NORTHEASTERN REGIONAL MEMBERS of the General Motors Dealer Coun cil meet in New York with Chairman Alfred P. Sloan jr., President William S. Knudsen 


and other GM officials to discuss dealer and distribution problems. 


Sitting, left to right: C. M. Dow, Dow Motor Co., Houston, Tex.; A. W. Golden, A. W. Golden, Inc., Reading, 


Penn.; Harry L. Bell, Scherer-Bell Co., Piqua, O.; John A. Lafore jr., Central City Chev rolet Co., Philadelphia; Arthur E. Randall, Randall Cadillac Corp., Brooklyn; Lisle R. 
Beardslee, secretary, General Motors Corp.; J. A. Haraden, Mohawk Chevrolet Co., Inc., Schenectady, N. Y.; James R. Cochrane, Cochrane Chevrolet Co., Bridgeport, Conn.; 
Sloan; Knudsen; H. R. Goodin, Goodin Bros., Inc., Huntington, Ind. Standing, left to right: R. H. Grant, vice-president, GM; L. P. Fisher, vice-president, GM; R. Lincoln 
Rutherford, S. J. McNeilly, Inc., Brookline, Mass.; A. L. Deane, general manager, Motors Holding division, GM; G. Krueger, Krueger Motor Sales Co., Niagara Falls, N. Y.; Frank 

Klepfer, Klepfer Bros., Inc., Buffalo; Arthur T. Shore, Shore-Severs Co., Detroit; H. E. Criswell, Criswell Chevrolet Co., , Altoona, Pa. 


Dealers Now Able to Make 
Suggestions Direct by Mail 


(Continued from Page 1) 


terest. These discussions do not 
deal with problems of administra- 
tion, as such, but are concerned 
with the broader phases of dis- 
tribution policies. 

GM also has a dealer relations 
board, formed in 1937 to provide 
a board of review to which any 
dealer might appeal any decision 


Court Sets Date 
For Hearing On 


Ford-NLRB Case 


DETROIT. — Date of hearing 
before the circuit court of appeals 
at Covington, Ky., on the request 
of the NLRB for an order en- 
forcing the board’s decision 
against the Ford Motor Co. has 
been set to fall between May 3 
and 13. 

At the same time, the court 
announced, the petition of Ford 
asking the reopening of the labor 
board hearing would be con- 
sidered. 

On complaint brought by the 
UAW the board has ordered the 
company to rehire 29 men al- 
legedly discharged for union ac- 
tivity and to cease other alleged 
anti-union practices. 

- * * 


Court Dismisses UAW 


Charges Against Ford 


DETROIT.— UAW charges of 
assault and battery against the 
Ford Motor Co. were dismissed 
here Thursday on the grounds 
that “a corporation cannot be 
held criminally liable for acts 
which in their nature are an of- 
fense against a person.” 

The decision, handed down by 
Hamtramck Justice of the Peace 
Arthur J. Rooks, was on petition 
of Harry S. Toy, attorney for the 
Ford company. The charges were 
brought by four complainants 
who allege they were beaten in the 
May 26 riot at the gates of the 
Rouge plant. 

Six other similar complaints 
against the company are to be 
heard next week. Two of them 
are scheduled to be heard by 
Justice Nicholas S. Gronkowski, 
whom Ford attorneys claim is 
disqualified by virtue of having 
contributed to the UAW’s Drive- 
on-Ford fund. A change of venue 
was asked. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“‘wide-awake” in the industry. 
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that had been made that affected 
him. 

This new plan will enable the 
council to deal with a greater 
number of subjects of a policy 
nature than heretofore possible. 
All matters of a purely adminis- 
trative nature will be handled, as 
before, through the divisional or- 
ganizations. Sloan asked all GM 
dealers to feel free to communi- 
cate with the council on any such 
matters which it is felt will be of 
mutual interest. All such com- 
munications will be considered by 
the council and a report made. 


Sloan at the same time an-| 


nounced a list of the members of 
the different GM divisional dealer 
groups, who will serve on the 
third panel of the GM dealer 
council during the year 1938 as 
follows: 


Northeastern region: James R. 
Cochrane, Cochrane Chevrolet Co., 
Bridgeport, Conn.; H. R. Goodin, 
Goodin Bros., Inc., Huntington, Ind.; 
R. Lincoln Rutherford, S. J. Mc- 
Neilly, Inc., Brookline, Mass.; A. W. 
Golden, A. W. Golden, Inc., Reading, 
Pa.; Arthur T. Shore, Shore-Severs 
Co., Detroit; H. E. Criswell, Criswell 
Chevrolet Co., Altoona, Pa.; Harry 
L. Bell, Scherer-Bell Co., Piqua, 0O.; 
J. A. Haraden, Mohawk Chevrolet 
Co., Inc., Schenectady, N. Y.; Arthur 
E. Randall, Randall Cadillac Corp., 
Brooklyn; G. Krueger, Krueger Mo- 
tor Sales Co., Niagara Falls, N. Y.; 
Frank Klepfer, Klepfer Bros., Inc., 
Buffalo; John A. Lafore jr., Central 
City Chevrolet Co., Philadelphia. 


Southeastern region: S. B. Quigley, 
Quigley’s Specialty Co., Mobile, Ala.; 
W. A. Rogers, Barry-Pate Motor Co., 
Inc., Washington, D. C.; Claude 
Nolan, Claude Nolan, Inc., Jackson- 
ville, Fla.; E. W. Tomlinson, Capital 
Auto Co., Atlanta; R. C. Dunlap, 
Dunlap Chevrolet Co., Macon, Ga.; 
V. V. Cooke, Cooke Chevrolet Co., 
Louisville; C. Markland Kelly, Kelly 
Buick Sales Corp., Baltimore; Charles 
W. Hoffman, Hoffman Chevrolet 
Sales, Inc., Hagerstown, Md.; E. B. 
Adamson, Adamson Cadillac Co., 
Greensboro, N. C.; J. H. Rood jr., 
Jim Reed Chevrolet Co., Nashville, 
Tenn.; J. W. Meekins, Meekins Mo- 
tor Co., Inc., Norfolk, Va.; Elmer Z. 
Welty-Buick Co., 
W. Va. 

Pacific Coast region: 
Phoenix, Ariz.; James W. Irvine, 
James W. Irvine, Inc., Ltd., Los 
Angeles; George T. Theobald, George 
T. Theobald Co., San Jose, 
M. E. Keyser, Don Lee, Inc., 
land, Calif.; 
Motors, Berkeley, Calif.; 
Wood, Santa Barbara, Calif.; 
Gilmore, Don Gilmore, Inc., 
Francisco; A. B. Smith, A. B. Smith 
Chevrolet Co., Portland, Ore.; Frank 
Doolittle, Doolittle Motors, Salem, 
Ore.; Frank M. Browning, Browning 
Chevrolet Co., Ogden, Utah; M. O. 
Anderson, Anderson Buick Co., 
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Seattle; S. E. Munson, Munson Mo- 
tor Co., Tacoma. 

Western region: S. D. Ruby, Ruby 
Chevrolet, Inc., Chicago; B. E. 
Gridley, Gridley Motor Co., Wichita, 
Kan.; Howard Crumley, Shreveport, 
La.; Bert Baston, Bert Baston 
Chevrolet Co., Minneapolis; E. H. 
Norrington, McClure-Norrington 
Chevrolet Co., Inc., Kansas City, Mo.; 
C. J. Williams, Williams Motor Co., 
Billings, Mont.; William C. Stanlik, 
Franklin- Weber Motors, Chicago; 
Lloyd C. Rose, Lloyd Rose Motor Co., 
Ada, Okla.; C. M. Dow, Dow Motor 
Co., Houston, Tex.; T. J. Goad, Goad 
Motor Co., San Antonio, Tex.; W. 
H. Willcockson, Willeockson Motors, 
St. Louis, Mo.; Clarence N. Pendle- 
ton, Racine Motor Service Co., 
Racine, Wis. 


Shroyer Elected 
By Montgomery 
Assn. in Dayton 


DAYTON, O. —Members of the 
Montgomery County Automobile 
Assn. elected Cliff Shroyer presi- 
dent at a meeting in the Biltmore 
hotel, Friday night. 

Other officers named are: C. C. 
Vaniman, Trotwood, vice - presi- 
dent; Thomas Heenan, Dayton, 
secretary, and B. H. Welsh, Brook- 
ville, treasurer. 


Speakers at the meeting were 
Frank Snyder of the Ohio bureau 
of motor vehicles; James Cum- 
ming, Ohio Automobile Assn., and 
Charles Gillam, Dayton, trustee 
of the Ohio Auto Dealers Assn. 


Restored Wright Shop 


to Be Dedicated Today 


DEARBORN.—Pioneers and 
present leaders of the aviation 
world will gather here Saturday 
to honor Wilbur and Orville 
Wright and to dedicate the newly- 
restored Wright home and shop in 
Greenfield Village as a memorial 
to the two brothers who built the 
first successful airplane. 


Henry Ford and Edsel Ford will 


| be hosts at the celebration in the 


Village, created by the elder Ford. 
Dedication of the home and shop 
will be carried over both NBC 
and CBS coast-to-coast networks. 


Budd Wheel Dispute 
Is Settled Quickly 


DETROIT.—Dispute between the 
UAW and the management of the 
Co., which threw 
2,100 workers out of their jobs 
Thursday, was settled within six 
hours. The plant will re-open 
Monday. 


The 
arose after the 
union worker, followed by a sit- 
down in one department. Both 
sides charged that proper use was 
not made of grievance machinery. 


controversy apparently 











Bendix imacnnees Plane 
For Full Reorganization 


By Tom Philipson 
Staff Correspondent, ADN 

SOUTH BEND.—Presenting an 
optimistic view of the future of 
Bendix Aviation Corp. at the an- 
nual meeting of stockholders here 
Wednesday, Vincent Bendix, presi- 
dent, outlined plans and an- 
nounced changes in personnel. He 
reported that $5,000,000 of deben- 
ture bonds of the corporation had 
been disposed of at private sale, 
the money to be used to pay off 
debts, finance construction of a 
new aviation plant at Bendix, N. 
J., and furnish new working 
capital. 

Increased production was hinted 
by spokesmen with the announce- 
ment that reorganization of the 
Bendix corporation is expected to 
be completed before the end of 
the year. The reorganization it 
was said would change the Ben- 
dix Aviation Corp. from the status 
of a holding company to that of 
an operating company, with va- 
rious activties of the company 
controlled by divisions, 

Reduction is Seen 


Economy of operation, achieved 
by the reorganization and the in- 
fluence of General Motors cost 
economy system, may mean a re- 
duction in operating costs suf- 
ficient to bring increased automo- 
bile accessory business from Gen- 
eral Motors corporation. “Whether 
General Motors gives additional 
business to Bendix depends upon 
the success of Thomas in manu- 
facturing quality products at a 
low price,” a GM spokesman said. 
“However, the situation appears 
favorable for the Bendix Corp.” 
David O. Thomas, formerly gen- 
eral manager of the Saginaw Mal- 
leable Castings division of GM, 
was recently named Bendix vice- 
president in charge of the auto- 
motive division. 

E. R. Palmer, formerly assistant 
comptroller of General Motors 


who recently was appointed vice- | 


president in charge of finance of 
Bendix, will be in charge of the 
reorganization program, it was 
indicated. The simplification of 
the Bendix corporate structure 
has been in process for several 
months but has been delayed by 
minority stock interests and pat- 
ent suits pending in the subsidiary 
companies, it is said. 

Two new directors were elected 
by stockholders, Thomas and 
Palmer. The number of directors, 
reduced to 11 last year, was again 


transfer of a/| raised to 12 at the meeting. C. S. 


Bragg, of the Bragg-Kliesrath 
Corp., New York, was the only di- 
rector not re-elected to the board. 
Other directors renamed are Ben- 








dix, A. C. Anderson, GM comp- 


troller; E. R. Breech, GM; Walter 
J. Buettner, Bendix vice-president 
and treasurer; Paul H. Davis, P. 
H. Davis & Co., Chicago; S. J. 
Down, vice-president, Westing- 
house Air Brake, Wilmerding, Pa.; 
V. W. Kliesrath, Bendix vice- 
president; Charles Marcus, Ben- 
dix vice-president in the aviation 
division; W. L. McGrath, vice- 
president of the Eclipse Machine 
company, a _ subsidiary; C. O. 
Miniger, chairman of the board 
of the Electric Auto-Lite Co., To- 
ledo. 


Matures in Ten Years 

Of the 2,097,655 shares of capi- 
tal stock outstanding, 1,402,419 
shares were voted at the meeting. 

The debenture issue matures in 
10 years and carries three and one 
half per cent interest rate. The 
cost of refinancing was considered 
unusually low by the directors. 
Uncertain foreign conditions and 
the possibility of fluctuating ex- 
change rates influenced the di- 
rectors to authorize borrowing an 
amount greater than the imme- 
diate needs of the company, Ben- 
dix said. “We feel that we should 
borrow while we could get it at 
such favorable rate,” he said. The 
money will be allocated as fol- 
lows: $1,000,000 will be used to 
pay off a direct loan from banks 
last year; about $1,500,000 will be 
invested in the new aviation plant 
at Bendix, N. J. and the remainder 
will be carried as working capital. 
The ratio will be increased from 
about four to one to more than 
six to one. 

Committees Appointed 

At the directors’ meeting fol- 
lowing that of the stockholders 
the following committees were 
named: Executive, Bendix, chair- 
man; Breech, Marcus, McGrath, 
Kliesrath, Palmer, and Thomas; 
finance, Anderson, chairman; 
Bendix, Breech, Davis and Pal- 
mer. 

Corporation officials were an- 
nounced as follows: Marcus, vice- 
president in charge of the avia- 
tion and foreign divisions; Palmer 
vice-president in charge of fi- 
nance; Thomas, vice-president in 
charge of automotive division; 
McGrath, vice-president; Buett- 
ner, vice-president; Kliesrath, 
vice-president; H. A. Gossner, 
secretary; Palmer, treasurer; W. 
H. Houghton, comptroller; Albert 
E. Schwartz, assistant secretary; 
and H. A. Westphal, assistant 
treasurer. 


C. J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an 
accurate analysis of the Street’s 
automotive perspective. 
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the cause of any individual or any corporation 
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tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
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Withrow Probe 


HARGES by S. W. McMichael, secretary of the Michi- 

gan Automotive Trades Assn., that officials of the 
American Finance Conference have backed the Withrow 
investigation for selfish interests are too serious to be 
taken lightly. In his letter to F. V. Chew, of the AFC, 
which was given out as a result of an interview with ADN, 
McMichael declares that officials of the National Auto- 
mobile Dealers’ Assn. have been used as “cat’s paws” by 
this group in their efforts to obtain rulings and legislation 
which would place independent finance companies on the 
Same competitive basis as the larger companies. The 
charges were first made before a congressional committee 
in February. 

Under the present plan, according to McMichael, the 
larger companies set up reserves to protect dealers against 
losses due to repossession. The independents do not pro- 
vide such protection, he claims. Thus, he points out, the 
larger companies are in a more favorable position and, ac- 
cording to his statement, the purpose of recent charges 
and demands for investigations is to force the larger com- 
panies to abandon the finance reserve practice. 

Surveys conducted by dealer associations, including 
NADA, during recent years have indicated, according to 
the analysis reported, that the finance reserve in many 
cases has represented the difference between a profit and 
a loss for a great many dealers. If these figures are true 
and the charges made by McMichael can be substantiated, 
should the AFC be successful in its efforts, many dealers 
would be faced with increased loss. 

The question of finance reserves and their benefits to 
dealers is one which only the dealers themselves can de- 
cide. Whether their complete elimination would improve 
the dealer’s lot or merely improve the competitive position 
of the independent finance companies is another question 
which rests strictly with the dealer. 

A. N. Benson, general manager of NADA, has vigor- 
ously denied that any connection now exists or has ex- 
isted for the past year or more between NADA and the 
AFC, although such a connection had been initiated un- 
der the leadership of the late Jack Frost, former manager 
of NADA. In interest of harmony within the industry, it 
would seem that this entire situation should be cleaned 
up at the earliest possible minute. 


And Free Speech 


MONG the objections of the Republic Steel Co. to a 
recent National Labor Relations Board decision, was 
the section that would deprive an employer of his right 
to state his side of a labor dispute to his workers. This 
is a point which we touched upon some months ago in 
relation to a similar ruling against the Ford Motor Co. 
Under such a system, the term “free speech’ becomes 
hollow words. We sincerely hope Republic takes this case 
to the highest court before some other board deprives us 
of our legal rights to appeal from a decision. 


LET’S HAVE 
THE 
GREEN LIGHT! 


Representative 
Jesse P, Wol- 
cott, Republi- 
can member of 
Congress from Michigan, pro- 
posed to the President this week 
an armistice of opposing factions 
which would give recovery the 
“green light ahead!” It struck me 
as the most pertinent and practi- 
cal suggestion I have read. “This 
is no time for trying to fasten 
blame on anyone,” Rep. Wolcott 
said. “It is no time for business 
to ‘hate’ the Administration, nor 
for the Administration to ‘hate’ 
business. It is time for everyone 
to pull together in the common 
good.” 
* * + 

REP. WOLCOTT’S letter to 
the President said: “As a Repub- 
lican who has opposed many of 
your policies, but who believes 
in your patriotism, I am writ- 
ing to make a suggestion which 
I feel you may well consider as 
a means of alleviating the diffi- 
culties which beset us, 

“The serious recession in busi- 
ness, which struck the country 
so suddenly in December and 
has since thrown millions out of 
employment and seriously mul- 
tiplied the problem of govern- 
ment, can never be settled in an 
atmosphere of unrest. The time 
has come for the country to pull 
together. It would be blinking 
at the facts to ignore that seri- 
ous differences have existed be- 
tween your Administration and 
business, and of course between 
the Republican and Democratic 
parties in Congress—they even 
have divided the members of 
your own party. 

* o * 

“I PROPOSE that we now tem- 
porarily set those differences aside 
if we can. I propose that we 
seek, if we can, to arrive at a 
unified program for the Govern- 
ment to follow in the next 12 
months, to decide what we can 
and should do, and what we can- 
not and should not do, and then 
tell the country about it and stick 
to it. This may seem like a big 
order. But I am convinced that 
it is an order worth trying for. 
Rightly or wrongly, business 
people are saying everywhere that 
a major factor in the present 
situation is ‘uncertainty.’ They 
want to know what their Govern- 
ment is going to do. 

+. 4 + 

“THE PRESIDENT, alone, 
cannot tell them; Congress, 
alone, cannot tell them. Only 
the President and Congress to- 

gether, acting in unison, can 
give the country the assurance 
it needs, and I feel strongly that 
the time to give the country 
that word is now, and at one 
time, instead of letting it find 
out in driblets of news, none of 
which alone can have the stim- 
ulating effect we are all look- 
ing for. 
ok * 

“MR. PRESIDENT, your offi- 
cial acts have often shown your 
keen sense of the importance of 
timing. I feel that this is the 
time to act—before conditions get 
any worse, I therefore ask you 
to call in the most influential and 
open-minded leaders of both part- 
ies in both Houses of Congress, 
men who on an occasion of such 
high import to the country would 
put the people above partisanship, 
to discuss the present situation, 
decide what the Government is 
and is not going to do and pro- 
ceed to do it—in a bipartisan 
way. 

* * a 

“Let’s clear the air. If the 
charges that ‘governmental un- 
certainty’ is contributing to the 
depression are wrong, the way to 
prove it is to end the uncertainty. 
I want you to feel, Mr. President, 
that this letter is written sin- 
cerely and with every good wish 
to you in your efforts to conquer 
the difficulties troubling the coun- 
try. It is not an effort to put you 


Needed: A Third Seasoner 


In This Corner-- 


‘Establish a 


Industry Plan 

Herewith is a copy of an In- 
dustry Junking program that we 
believe is workable and one that 
will increase production immedi- 
ately. 

As the last analysis figures on 
the motor car business for 1938 is 
seen to disclose that the automo- 
bile production will be approxi- 
mately one-half of 1937 or 2,000,000 
motor cars, and realizing the 
large number of dealers, who will 
no doubt pass out of the picture 
on this small volume of business 
and that the manufacturers can 
not operate or plan on a profit- 
able basis on this production. 


We would like to send our 
thoughts in this matter for your 
consideration. Under no circum- 
stances do we recommend the 
slashing of present new car 
prices, but in its place, we be- 
lieve that it is imperative that 
there be a complete Industry 
Junking program. 

The plan that we suggest is as 
follows: 

Approximately 4,000,000 cars 
were sold by all automobile manu- 
facturers in the United States in 
1937. 

It is our belief that under this 
plan, a market can be maintained 
for this number of cars yearly. It 
is proposed that the manufactur- 
ers immediately establish a fund 
of $100,000,000, which is based on 
$25 per car for the 1937 domestic 
sales to dealers, this fund to be 





on the spot. I would be the first 
to condemn any member of my 
own party who sought to use 
these conferences to embarrass 
you politically. The welfare of 
the nation demands that we rise 
above politics. I propose that we 
do so. Respectfully yours, Jesse 
P. Wolcott, M. C.” 


* * * 


THAT IS the spirit I have 
been waiting for someone to ex- 
press. All America needs is the 
“green light.” Let’s go!—G.MLS. 


Fund... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


disbursed to the dealers on the 
basis of their 1937 purchases. 


For example, a dealer who pur- 
chased 100 cars in 1937 could im- 
mediately scrap’ $2,500 worth of 
used cars, and receive $2,500 in 
cash immediately. These used cars 
are to be scrapped on the basis 
of a payment of not over $50 per 
car to the dealer on any model 
up to 1931, inclusive. On all 1932 
and 1933 models, the dealer would 
be paid $75 per car. On all models 
after 1933, the dealer would be 
paid $100 per car. If a car to be 
scrapped stands the dealer less 
than the amount as listed above, 
according to the year model, he 
should be paid only the actual 
amount he has invested in the 
car. : 

The dealer’s contribution to this 
plan would be the scrapping of 
automobiles that invariably cost 
him more than he was actually 
receiving from the fund. In order 
to make this a perpetual fund, 
the manufacturers should put in 
a reserve, to be credited to the 
dealer’s account at the rate of 
$25 per each new car purchased 
by the dealer, from the date this 
plan is put in operation, this re- 
serve to be paid to the dealer 
every 30 days, at which time ad- 
ditional cars are to be scrapped. 

It is our opinion that this plan 
would not only immediately open 
the factories, but would also re- 
move from the highways unsafe 
cars, and would raise the standard 
of the used car purchaser, which 
would make their contracts much 
safer for the financial institutions 
to handle.—A. H. Perry, secretary- 
treasurer, Norfolk - Portsmouth 
Automobile Dealers’ Assn., Nor- 
folk, Va. 


No Show 


It was unanimously resolved by 
the members of this association 
in a recent meeting, that there 
would be conducted no automobile 
show in Omaha in 1938.—J. J. 
McCutcheon, manager, Omaha 
Automobile Trade Assn. 





PUBLIC ECONOMY No. Il 


V-type eight-cylinder engines were put in Ford cars over a chorus of 
“can’ts” and “never will bes.” For years eight-cylinder cars were 
mentioned in the same breath with mink coats and big bank balances. 

It took the unequaled experience and tremendous manufactur- 
ing facilities of the Ford Motor Company to bring the V-8 engine to 
the low-price field. 

For years it was said that eight-cylinder engines cost more to 
run. Henry Ford believed that design—and not the number of cylin- 
ders—determined the cost of running an engine. Laboratory and road 
tests proved to his satisfaction that he was right. Ford facilities and 
experience kept production costs down—and the Ford V-8 was intro- 


duced to the world. 


conclusively that added cylinders had little to do with operating 
costs. Thus, the Ford V-8 engine proved its ability to meet the 
rigid economy requirements of the low-price field. 

If any lingering doubt existed, the Ford V-8 “60,” introduced a 
year ago, swept it aside and proved beyond question that V-8 engines 
can be built to operate with rock-bottom economy. 

Instinctively the world of thrifty motorists responded to the an- 
nouncement of a smaller Ford V-8 engine—and it was right! Letters 
began to pour in with records of 22 to 27 miles to the gallon! 

In the first year of its career more than 300,000 motorists adopted 
the 60-horsepower Ford V-8. It became, in short, Public Economy 
No. 1. Today, it is the symbol of economy in fine-car motordom. 


—a Ford word. 


The records of oil and gasoline economy turned in from &> That is appropriate, since “economy” is—and always has been 


then on by Ford owners over millions of road miles proved 


FORD MOTOR COMPANY 





General Motors cars and trucks 
to dealers in overseas markets to- 
taled 37,003 units, the highest 
March volume on record and 15 
per cent above the same month a 
year ago, the company reports. 
Sales of 97,193 units for the first 
three months of the year also es- 
tablished a record and increased 


MEWA President 


Cites Indications 


Presaging Upturn 


CHICAGO.—Definite factors ex- 
ist for expecting an upturn in 
business shortly, according to 
Gordon E. Johnson, president of 
the Motor and Equipment Whole- 
salers Assn. 


Johnson cited specifically a gen- 
erally pessimistic feeling which 
he called an infallible symptom 
of a change for the better; the 
new national defense program 
which will put money in circula- 
tion among all industries; low in- 
terest rates and millions of idle 
dollars looking for work; the 
stimulus in building programs; 
need for replacing obsolete and 
worn-out equipment; low inven- 
tories which require replenishing; 
the absence of top-heavy instal- 
ment purchasing, and a more 
realistic, co-operative attitude on 
the part of labor toward manage- 
ment. 


Detroit Law Bans 


Sunday Car Sales 


DETROIT. — All automobile 
salesrooms and used car lots in 
Detroit must remain closed Sun- 
days after May 11, according to 
the terms of an ordinance adopted 
by the council Tuesday. 


The ordinance was requested by 
a majority of dealers and sales- 
men after a few dealers began 
abrogation of an agreement which 
kept the salesrooms and lots 
closed throughout 1937. The or- 
dinance also applies to the an- 
nual automobile show here. 
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“JACKING UP’ 
NO JOKE 


SAFE WITH NICKEL STEELS 


A humble servant indeed is the 
heavy duty lifting jack. Used 
everywhere in industry, often in 
places where failure would be 
fatal. The Buda Company, Har- 
vey, Illinois, well-known as build- 
ers of gasoline and Diesel engines, 
has been building jacks for over 
fifty years. Jacks usually are 
built to withstand concentrated 
stresses on certain parts of their 
mechanism. Moreover, they are 
often made to lift and carry loads 
considerably beyond their rated 
capacity. As a result of Buda’s 
experience as a jack supplier, 
they invariably specify Nickel 
alloy steels for the pawls and 
racks which are hardest worked 
parts of jack mechanism. Accord- 
ing to the manufacturer, Nickel 
steels are employed to give de- 

pendable strength 

and assure trou- 


ble-free service. | 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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GM’s Overseas Sales Set New March Record 


37,000-Unit Total Exceeds 
Previous March by 15% 


NEW YORK.— March sales of 


12.2 per cent over the comparable 
1937 period. 


Meanwhile, as previously re- 
ported, General Motors car sales 
at home and abroad in March to- 
taled 109,555, compared with 260,- 
965 in March a year ago. Sales in 
February were 94,449. Sales for 
the first three months of 1938 
totaled 298,271, against 439,200 for 
the same three months of 1937. 


Sales to consumers in the 
United States totaled 100,022 in 
March, compared with 196,095 in 
March a year ago and 62,831 in 
February. Sales for the first three 
months of the year totaled 225,- 
922, against 140,693 for the same 
three months of 1937. 


For the 12 months through 
March, 1938, sales abroad totaled 
374,044 units—an increase of 15.0 
per cent over the volume in the 
12 months ended March 31, 1937. 


N. J. Bill Conceals 
Fund Diversion 


Of Over $9,000,000 


TRENTON, N. J. — Concealed 
and indirect diversion of motor- 
ists’ tax receipts comprises all 
but $1,000,000 of a $10,020,398 un- 
employment relief financing ap- 
propriation voted this week by 
the New Jersey legislature, which 
previously has diverted more than 
$80,000,000 of highway funds to 
unrelated purposes. 


Veiled by complex bookkeeping 
transfers, the latest diversion is 
barely recognizable as such and 
for that reason failed to arouse 
any concerted opposition from 
unsuspecting motorists. It is di- 
version nevertheless and once 
again motorists are carrying the 
brunt of New Jersey relief costs. 


The adopted relief legislation 
will withhold $3,000,000 from the 
state road and bridge bond sink- 
ing fund, which has a large sur- 
plus, and will recapture $1,130,000 
from the grade crossing elimina- 
tion fund. Both of these items 
represent gasoline tax money. 
This was pointed out just before 
the legislation passed by H. E. 
Taylor, secretary of the New Jer- 
sey Farm Bureau and spokesman 
for farm and highway users’ or- 
ganizations, but his opposition at- 
tracted only slight attention. 

Another item in the relief pro- 
gram withholds $4,890,398 from 
the state teachers’ pension fund 
which, according to legislative 
promise, will be repaid in 1942 
from proceeds of a bond issue 
now being amortized by gasoline 
revenues. This is another diver- 
sion. 


Gable to Be Speaker 


At Motor Club Meeting 


HARRISBURG, Pa. (UTPS).— 
S. Edward Gable, president of the 
Pennsylvania Motor Federation, 
will be the only speaker Apr. 20 
at the annual meeting of the 
Motor Club of Harrisburg in the 
Forum of the State Education 
building. 

The following officers are to be 
re-elected: R. H. Lyon, president; 
H. Clay Ryan, first vice-president; 
John T. Mohler, second vice- 
president; Ellwood H. Oliver, 
third vice-president, and Edwin 
S. Nailor, secretary-treasurer. 

Directors to be elected to three- 
year terms follow: Elmer E. 
Black, John W. Few jr., H. Clay 
Ryan, A. T. Scarborough, Frank 
M. Shadel and Walter E. Burns, a 
new member of the board. 


Take es , New Quarters 


CHICAGO.— The United States 
Asbestos division of Raybestos-Man- 
hattan, Inc., announces its Chicago 
branch offices and warehouse, effec- 
tive May 1, will be located at 1732 
S. Michigan avenue. 





TWO NEWSPAPER - SIZE volumes, showing photostatic repro- 
ductions of editorial comment on the tragic death of Knute Rockne, 
were presented this week by Paul G. Hoffman, president of Stude- 
baker, to the University of Notre Dame. Left to right: W. H. (Cap) 
Edwards, former Studebaker truck division manager and former 
coach at Notre Dame; Rev. John F. O’Hara, president of the univer- 


sity, and Hoffman. 


Aluminum Heads Cut Cost 
Per H.P., Committee Asserts 


CLEVELAND.— The compre- 


hensive program of research un- 
dertaken by the aluminum cylin- 
der head committee—representing 
Advance Aluminum Castings Corp., 
Aluminum Co. of America, Alumi- 
num Industries, Inc., Bohn Alumi- 
num & Brass Corp., National 
Bronze & Aluminum Foundry Co. 
and the Permold Co.—has already 
established the fact, it is reported, 
that higher compressions made 
possible by aluminum cylinder 
heads and improved combustion 
chambers can reduce the cost per 
horsepower of automobile en- 
gines, while improving perform- 
ance throughout the range of 
driving speeds. 

This information was made 
available to the membership by 
the engineering sub-committee, 
which has just completed the 
first phase of the program laid 
down by this group in December. 
A meeting of the complete com- 
mittee has just concluded here. 


A sample engine of typical 
manufacture in the lowest price 
field, generally recognized as ex- 
emplifying good up-to-date prac- 
tice, was used as a basis of 
comparison. Tests with the stand- 
ard iron head, as well as with 
various types of aluminum cylin- 
der heads on this engine, made 
independently in two laboratories 
on the identical motor, developed 
the fact that the commercial en- 
gine with iron head equipment 
developed 90 horsepower. On fuel 
of the same octane rating, with a 
head incorporating a combustion 
chamber designed particularly for 
use with the aluminum head, the 
horsepower was increased to 104. 


This typical example, plus a 
mass of supporting data secured 
by practically three months of 
steady dynamometer work in both 
laboratories, has convinced the 
committee that the gains made 
through the use of aluminum 


HOW’S THIS? 


Salesman 


Twenty years in sales pro- 
motion, Covered Illinois, In- 
diana and Michigan manu- 
facturers. Familiar with 
wholesale, jobber and dealer 
distribution. Want to find 
spot where I can use what 
I’ve learned. Salesmanager 
caliber but what have you? 
Address Box 153, Automo- 
tive Daily News, 527 New 
Center Bldg., Detroit, Mich. 





cylinder heads with the desirable 
thermal qualities of aluminum 
result in a reduced cost per horse- 
power. 

Of even greater importance, the 
committee points out, there is a 
material gain in acceleration and 
smoothness of performance at 
lower speeds due to improved 
torque. To the driver this will be 
apparent in better get-away and 
reduced tendency to ping. 

The engineering division’s re- 
port to the committee, however, 
stresses that so far the research 
work has been conducted with 
cylinder head and combustion 
chamber design of relatively well- 
known characteristics. There are 
still aluminum cylinder heads to 
be tested, which bring in new 
factors that are apt to give an 
even wider spread between the 
results with iron and with 
aluminum. 


Consideration is also being given 
to the probable trends in fuel im- 
provements. It is pointed out 
that aircraft engineering, with the 
use of the higher compression 
cylinder heads of aluminum alloy 


that are standard practice in that. 


phase of internal combustion en- 
gine development, has much to 
offer to automobile practice. Auto- 
mobile engines have lagged be- 
hind aircraft practice on weight 
per horsepower, the report states, 
and although some of the design 
factors are not suitable for auto- 
mobile use, the trend for higher 
power-weight ratio is certainly in 
the same direction. 


Pat O’Dea Showroom 


Moved to New Site 


DETROIT.—James M. Pat 
O’Dea, Inc., Packard dealer at 
Cass avenue and Lafayette boule- 
vard, is moving into larger sales 
and service quarters at 7023 
Gratiot avenue, formerly occupied 
by George J. Mayday Co., east 
side Packard dealer. Mayday, it 
was announced, will be associated 
with O’Dea. 


The Olympia Motor Sales, for- 
merly conducted by E. E. Black, 
is now in charge of Lew Berman. 
Black has purchased the Russ 
Walker Motor Sales, which he will 
continue as a Packard dealership 
in the same location. 


Chet J. McG ough 


HARRISBURG, Pa. (UTPS).— 
Charles J. McGough, head of the 
Harrisburg Motor Truck Sales Co. 
and a former president of the Penn- 
sylvania Automotive Assn., died Apr. 
8 at a local hospital. 








Atlantic Refining 
Holds Clinic for 


Its Service Men 


PHILADELPHIA. — Atlantic 
Refining Co. dealers, service men 
and salesmen of the Philadelphia 
area, have just completed a course 
in service. 

An experiment, the clinic was 
established in the Pennsylvania 
garage here under the direction 
of Earl Mylcraine, veteran serv- 
ice station operator and now man- 
ager of the Philadelphia and sub- 
urban service stations of the At- 
lantic Refining Co. Officials term 
the clinic an outstanding success. 

All of the facilities of a modern 
service station were set up in in- 
dividual units at the clinic. Each 
candidate for instruction was 
given a card which was punched 
by each of the score or more of 
instructers, after each phase of 
the clinic had been covered. 

The purpose of the clinic was 
to insure a uniformity of service 
methods throughout the Atlantic 
organization. It is the company’s 
theory that since it maintains re- 
fineries to maintain definite proc- 
esses for uniform grades of lubri- 
cants and fuels, the same should 
apply to the training of its sales 
and service organization. 

The clinic was complete from 
model lift to the latest in up-to- 
date wash rooms. Among the 
many things covered were the 
proper methods of servicing a car 
on a lubrication lift, deportment 
on the “island” in the station 
driveway, approved methods of 
conducting a station office and 
stock roof, lectures on the Almen 
testing machine, examples of dra- 
matic displays and numerous 
other subjects of interest to the 
service man. 


Auto-Lite Announces 


Fog and Passing Lights 


TOLEDO.—The Electric Auto- 
Lite Co. announces a new com- 
plete line of fog and passing 
lights. The 
lights are fur- 
nishedin 
chrome or black 
and chrome, 
with 7-inch 
scientifically de- 
signed amber, 
clear, red or 
green lenses. 

The lens is an 
exclusive Auto- 

Lite design for 
directing a pow- 
erful concentrated beam of light 
without halo, and is said to give 
maximum visibility for all bad 
weather driving. 

The Passing-Lite is furnished 
with a clear, non-glare lens de- 
signed to direct a strong beam of 
light ahead for safe passing. 
Passing-Lite is designed so that 
its beam will not be absorbed by 
oncoming headlights. 


Set Meeting Date 


HARRISBURG, Pa. (UTPS).—The 
fifth annual meeting of the Pennsy!]- 
vania Motor Truck Assn. will be 
held June 30, July 1 and 2 at the 
Bedford Springs hotel, Bedford, Pa., 
it was announced here this week by 
Edward Gogolin, general manager. 
Howard Gibbs, Pittsburgh, is chair- 
man of the committee in charge of 
arrangements. 


PRODUCTS WANTED 


for both car and truck fleets 
in Chicago area. 


Can offer market for re- 
liable products requiring 
specialized selling. 


Years of contact with fleet 
buyers! 


Write Chicago Office 
Automotive Daily News 
307 N. Michigan Avenue 
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“ew York Areas That Buy Most Dodges 
Also Buy Most Copies of The Times 


INDING prospective automobile pur- 
Pues and reaching them directly and 
efficiently with an advertising campaign is a 
relatively simple matter in New York City. 

Sales figures are available, by makes, for 
each of the 114 districts which comprise the 
city's five boroughs. By planning advertising 
and sales effort to center the greatest energy 
on the neighborhoods where buying is most 
active, automobile manufacturers can make 
their advertising dollars do extra work for 
them in this vast market. 


Dodge sales figures for 1937 by districts 
in New York furnish an excellent example 
of the concentrated opportunity which is 
spread before a// automotive advertisers 
here. By matching Dodge sales against 
newspaper circulations, it is made quickly 
apparent that the profitable new-car sales 
opportunity is best tapped by The New 
York Times: 

* *& In its 10 best sales districts (out of 114 
in New York) Dodge made 25% of its 
1937 sales. 

(The circulation of The Times in these ten 

districts is double that of the second 1937 

automotive linage medium.) 


* * In the Bronx, for example, where Dodge 
was second by a narrow margin in total 
sales last year, 43% of the Dodges were sold 
in three of the Bronx’s 20 districts. 
(50% of The Times Bronx circulation is 
in the same three neighborhoods.) 
* * 67% of Dodge sales in New York are 
to families living in districts in which me- 
dian annual expenditure exceeds $3,500. 
(68% of The Times city circulation is in 
districts in which average family expen- 
diture is over $3,500.) 


ADVERTISING REPRESENTATIVES: 


What is true of Dodge 1s true of other 
makes as well: Wherever new-car buyers are to be 
found in greatest numbers, the circulation of The 
New York Times rises to a peak. The advertising 
columns of The Times reach — thoroughly 
and economically—the most responsive pros- 
pects for the automobile manufacturer. 


The Times leads in automotive adver- 
tising in New York because it is the key to 
bigger sales in the nation’s largest market. 
The same productivity has made it the 
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leader in total advertising in New York 
for over 19 consecutive years. Many adver- 
tisers plan extra advertising schedules in 
The Times— because extra advertising in The 
Times brings extra sales and extra profits. 
May we be of extra service to you, too? 


One of a series of advertisements analyzing the New York 
automobile market, section by section. The New Y ork Times 
advertising representatives will supply interested executives 
with full details, by districts and by individual makes of car. 
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Shaded areas indicate the 20 Manhattan, Bronx, Brooklyn 
and Queens districts in which Dodge gets its greatest sales. These 
are strong New York Times neighborhoods, too. 


The New York Cimes 


THE NEWS 


JOHN B. WOODWARD, 


THAT’S 


INC., NEW CENTER BLDG., 


FIZ te PRN Tt 


DETROIT 
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WHEN GOOD FELLOWS 
GET TOGETHER! 


2 BUICK salesrooms all over the country, 
pleased dealers are looking at sales charts 
that show them proudly occupying fourth and 
even third place in local sales volume. 


Indeed, at this writing, the 1938 Buick is one of 
the Four Best Sellers of the season —no car of 
the 1938 crop, outside the three cars of the 
lowest-priced field, tops it in total volume. 


That’s a tribute to a great car — a car so good 
folks won’t do without it. 


It’s tribute also to a great bunch of dealers 
working in close harmony with a pretty fine 
bunch of field men. 


This team has shown conclusively that when 


two good fellows get together — a good dealer 
and a good factory representative— both of them 


go to town! 


Together they’ve kept Buick up where you’d 


hardly expect a car of its size and 
price-class 'to be. Together they’ve 
kept the Used Car wolf pretty well 
under control — Buick dealer Used 


EVERY 
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Car stocks are normal and are moving out well. 


The secret is nothing particularly magical. It’s 
principally common sense — common good 
business judgment. A keen realization on the 
part of both dealer and factory that neither is 
in business just for the fun of it. 


In fact, the very qualities that make Buick a 
car folks won’t do without start with the dealer- 
mindedness of Buick’s top executives. 


This car is built to give dealers something to 
sell. It’s priced to keep their volume up and 
their outflow steady. It’s backed up all the way 
down the line by an outfit that’s sold up to the 
hilt on the idea that the way to make sure 
Buick makes money is to make sure that Buick 


dealers make money! 


If that sounds like the right sort of outfit to be 
with, make your inquiries in ‘full confidence. 
The man to address is W. F. Huf- 
stader,General Sales Manager, Buick 
Motor Division, General Motors 
Sales Corporation, Flint, Mich. 


PROTECTED 
Sui 





By William Ullman 
Staff Correspondent, ADN 

WASHINGTON.—tThe fair trade 
practice conference called by the 
federal trade commission to con- 
vene in Detroit Tuesday, April 26, 
should prove one of the most 
largely attended assemblages in 
the history of the automotive in- 
dustry. 

ADN learned late this week 
that not fewer than 40,000 in- 
dividual invitations have been 
mailed out to manufacturers and 
dealers all over the United States 
and that many acceptances have 
been received. 

Meantime it became known that 
creation of a federal agency with 
authority to give any business or 
industry advance opinions on 
whether trade practices contem- 
plated would be in violation of 
the anti-trust laws is being 
studied by President Roosevelt. It 
is understood this proposal will be 
incorporated in a special message 
to congress soon and that a 
thorough study of monopolistic 
practices and price-fixing, looking 
to revamping of the anti-trust 
law, will be recommended. 

The need for such an agency 


New Car Sales 
Holding Upward 
Trend in April 


(Continued from Page 1) 
70 per cent over the comparable 
days in March. 

The increases for the first 10 
days of April, if holding true 
throughout the month, would be 
higher than the average boost 
from March to April in the past 
three years, it is revealed in a 
checkup on actual retail sales 
during 1935, ’36 and ’37. In 1935, 
the increase in new car sales 
from March to April was 22 per 
cent; in 1936 it was 31 per cent, 
while last year the percentage 
dropped to slightly under 10 per 
cent. The 1937 gain was abnor- 
mally low, however, because of 
labor difficulties at General Mo- 
tors, Chrysler and Hudson. 


With advent of warm spring 
weather this week through most 
of the country, conducive to 
normal seasonal sales, company 
officials generally are very opti- 
mistic that sales in the last 20 
days of April will take a more 
decided jump over March than 
did the first third of the month. 
Should this eventuate, it would 
mean a substantial boost in pro- 
duction operations, since field 
stocks would by that time be re- 
duced to a point where immediate 
replenishing would be necessary 
to carry on normal business. 
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40. 000 Invited to Attend FTC’s Code Meeting 


Advance Opinion Agency 
Contemplated in Capitol 


| has grown out of the fact that at 


present a manufacturer engaging 
in certain sales practices cannot 
get an opinion from the federal 
trade commission as to whether 
they conform to law but must 
wait to see whether the commis- 


sion orders them stopped. 
* * * 


FD’s Spending Project 
Is Accepted Hopefully 


WASHINGTON.—Observers for 
industry and business, while du- 
bious about the long range effects 
of President Roosevelt’s gigantic 
spending program, are hopeful 
that the prospective creation of 
purchasing power will bring 
about some of the bulge in sales 
so urgently needed. To this extent 
enhanced by a feeling of relief 
that at last the country knows 
what the administration proposes 
as means of combating the reces- 
sion, there is a general disposition 
here to hope for the best. 

While there will undoubtedly 
be a spectacular tug-of-war in 
congress over the President’s 
proposals, particularly because of 
recent rebellion against adminis- 
tration desires, it is probable that 
in the main his wishes will pre- 
vail. Opponents will contend that 
spending the country’s way out of 
its economic difficulties at the 
risk of its credit has failed in the 
past and will fail again. 

However, Capitol Hill never 
forgets its politics and right now 
is well aware that congressional 
elections are in the offing. It rea- 
lizes that in his “fireside chat” 
after sending his spending pro- 
gram to congress, MRoosevelt 
warned the people that with the 
preservation of Democracy at 
stake the crisis must be met 
boldly. It would be a brave politi- 
cian indeed who, knowing the per- 
suasiveness of the President’s 
presentations when he takes to 
the air, would risk his own de- 
feat at the polls through any sus- 
picion that he was withholding 
support of measures purporting to 
help business and industry and 
care for the needy, unemployed. 


Will Force Delay 


The battle over the program 
will probably force a delay in ad- 
journment of congress, which 
had been set for May 15. But to 
hurry things along new deal lead- 
ers are trying to pool the spend- 
ing-lending proposals into a 
single, $3,012,000,000 omnibus ap- 
propriation bill. Congress, by 
passing the Glass bill, has already 
authorized the Reconstruction Fi- 
nance Corp. to lend $1,500,000,000 
to business and industry, large 
and small. 

As it will be some time before 
any of the new spending and 
lending money can be made avail- 








FOR CAREFREE RELAXATION 


Get away from routine for a week or a weekend—it 
will do you a world of good. Enjoy the matchless 
facilities of the Hotel Ambassador to make your visit 
perfect. Riding, golf, swimming in the great salt 
water pool. Or lazy sun-swept hours on the sun deck, 
or along the boardwalk. Dine on marvelous food, and 
sleep with the murmur of the surf under your win- 
dow. Both American and European plan rates. 


ATLASTIe € 
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WILLIAM HAMILTON, Managing Director 





PART OF THE SPACIOUS service department of the DiBello Motor Sales, Inc., (Pontiac), 


Buffalo, 


which attributes its success as a dealership to service. Volume in the service section is built around the 
lubrication department, which has about 2,700 customers on its regular follow-up system. The firm has 
used oPntiac’s Preventative Maintenance Plan for more than two years. 


Preventative Maintenance 


Plan Builds Business 


able, immediate benefits they can 
confer on business will be through 
the removal of uncertainty about 
what the administration, after 
long silence, seeks to do to restore 
at least part of the recovery gains 
registered before the rude inter- 
ruption last year. 

In identical letters to Chairman 
Pat Harrison, of the senate fi- 
nance committee, and Chairman 
Doughton, of the house ways and 
means committee, the President 
virtually demanded elimination of 
provisions of the bill passed by 
the senate which would repeal 
completely the undistributed cor- 
porations profits tax and drasti- 
cally revise the present system of 
taxing capital gains. 

Tactics Are Condemned 


Some members of congress 
were outspoken in condemnation 
of what they called an unprece- 
dented presidential action in seek- 
ing to influence legislation while 
in conference between the Senate 
and house. Others detected a 
thinly veiled threat that Roose- 
velt will veto the tax bill, con- 
sidered the most important legis- 
lation of this session as an aid to 
business, unless it is made to con- 
form with his ideas. Immediate 
reaction was a stiffening of sen- 
ate conferees’ determination to 
stand by their plans for corpora- 
tion taxes. The general feeling 
was that the President’s action 
will make it very difficult for the 
conferees to reach agreement, 
making it entirely possible the 
whole business will be sent back 
to the two houses for further de- 
liberation—and delay. 

Gloom cast in Washington by 
tax worries of business and in- 
dustry was lightened a little this 
week by announcement of the 
commerce department that gen- 
eral industrial production last 
month was maintained at about 
the February level. The report 
points out that in contrast with 
the very rapid decrease in the ad- 
justed index of industrial produc- 
tion in the last four months of 
1937, definite signs of slackening 
in the rate of decline were evi- 
dent in the first quarter of this 
year. Total production, however, 
was one-third below that of the 
first quarter of last year. 


Beguhn Is Named 
Hudson Region 
Sales Manager 


DETROIT. — The appointment 
of Edward J. Beguhn as regional 
sales manager of the Hudson 

Motor Car Co. 

in the central 

region, includ- 

ing Illinois, 

Iowa, Kansas, 

Missouri, Ne- 

braska, Minne- 

sota and North 

Dakota, is an- 

nounced by W. 

R. Tracy, vice- 

president in 

charge of sales. 

Beguhn has 

been sales man- 

ager of Hudson’s Pacific coast re- 

gion for some time, and has been 

a member of the Hudson staff 
since 1933. 


PONTIAC.—How well Pontiac’s 
preventive maintenance plan 
works is shown in the records of 
DiBello Motor Sales, Inc., Buffalo, 
N. Y., which has been using the 
plan since March, 1936. It has 
been an exclusive Pontiac dealer 
since 1927. 


Its service department is one 
of the most complete and ex- 
tensive in the country and, in its 
opinion, excellent service must be 
provided if repeat business is to 
be obtained. In fact, the company 
holds that service is the key to 
the whole retail automobile 
business. 

The DiBello organization carries 
out every detail of the 5,000-mile 
preventive maintenance plan. It 
goes even further and backs it up 
with advertising in the form of 
locally-prepared folders that are 
mailed regularly to all owners. 
The plan folders contain a list 
of every 5,000-mile inspection 
operation. 

One folder is headed “Inspection 
and Adjustment Every 5,000 
Miles.” It shows how the customer 
can save $4.05 on an eight and 
$3.40 on a six over regular prices 
for this work, providing it is done 
on the preventive maintenance 
plan. 

During the two years that 
DiBello Motor Saies has used the 
plan its policy adjustments have 
been considerably below the na- 
tional average, showing that, by 
handling minor service corrections 
under the plan, major troubles do 
not develop. 

An examination of several re- 
pair orders show how much addi- 
tional labor, parts and accessories 
sales result from inspections un- 
der the plan. One 10,000-mile plan 
inspection ticket shows that car- 
bon was removed, carburetor over- 
hauled, fender straightened out 
and ducoed, bumper and taillamp 
straightened. Total service sale 
was $24.55, representing a nice 
amount of extra work sold. 

On a 5,000-mile inspection, the 
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NCE you step inside the 
Roosevelt, the tumult and the 
shouting die. Around you is dig- 
nity, quiet. At your command 
is Service—perfect, unobtrusive. 
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Bernam G. Hines, 
Madison Ave. at 


Orrin Tucker and Or- 
chestra nightly in Grill. 


Dine ‘neath the Hendrik 
Hudson Room's noted 
Wyeth murals. 
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Carrying on “T.R.'s tradition 


THE 
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thermo-gauge was replaced and 
wheel bearings packed. Total serv- 
ice sales, $17.48. On another 5,000- 
mile inspection a heater was in- 
stalled. Total service sales, $26.15. 
On a 10,000-mile inspection, car- 
buretor was overhauled, brakes 
adjusted, steering gear adjusted, 
body bolts tightened, two fenders 
straightened and ducoed, dents 
taken out of body and ducoed. 
Service sales, $39.45. 

Operating under the preventive 
maintenance plan, the percentage 
of fixed gross profit to fixed ex- 
pense has shown a remarkable 
increase. For the two years prior 
to 1936, the percentage figure was 
35. During 1936 and 1937 the 
service department has carried 
80.6 per cent of the fixed expense 
of the business. In August and 
September, 1936, the percentage 
was 105 and 99, respectively, while 
in June and July, 1937, the per- 
centage reached 100 and 120, re- 
spectively. 

Customer labor sales increased 
steadily through 1936 and 1937 
with the total sales for 1937 ex- 
ceeding that of 1936 by 34.5 per 
cent. And even better improve- 
ment was recorded for parts and 
accessories sales, with 1937 going 
ahead of 1936 by a figure of 43.3 
per cent. 

DiBello service has been built 
up around the lubrication depart- 
ment, which has been the means 
of producing the large volume of 
service business. There are three 
lubrication lifts complete with 
high pressure equipment. An ad- 
ditional lift is used for brake 
work only. A card system is used 
to follow up lubrication. Approxi- 
mately 2,700 customers ‘are in- 
cluded in the follow-up. 


McAlister-Bathrick 


NASHVILLE, Tenn.—Miss Laura 
McAlister, daughter of former Gov- 
ernor and Mrs. Hill McAlister, last 
Saturday became the bride of Don U. 
Bathrick, assistant general sales 
manager of Pontiac Motors since 1933. 
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Here you'll find the Roosevelt's 
traditional hospitality, every 
convenience you could wish for, 
and the perfect, unobtrusive 
service of a well-ordered home. 


A, 


Ww 


é 


Cocktail in any of half-a- 
dozen gay,intimate spots. 


Red Cap service under- 
ground directly from 
Grand Central. 


EVELT 


Managing Director 


45th St., New York 


tt >t 2 >t EE EE OE OE EO OE OE 


> 





the 


AUTOMOTIVE DAILY NEWS, SATURDAY, APRIL 16, 1938 


th Dimension 


The News of Automotive Advertising 
By Pete Wembhoff 


Space 


Breakdown of newspaper linage 
during 1937 reveals General Mo- 
tors Corp. top for third successive 
time, among all advertisers, and 
the car industry’s “Big Three” 
(GM, Ford and Chrysler) in that 
order among the Top Ten of na- 
tion’s advertisers. According to 
Media Records, Inc., Ford stood 
fifth as in 1936, while Chrysler 
was a close sixth; ditto year 
previously. 

In the magazine, radio and 
farm publications category, GM 
also led with $9,465,105 as against 
$9,111,369 in 1936. Chrysler took 
third with $4,718,416 compared 
with $4,419,344 in 1936, while Ford 
placed fourth with $3,666,748 as 
against $4,147,210 in previous year. 

Other expenditures in_ this 
field, as prepared by Publishers’ 
Information Bureau, Inc., show 
Studebaker spent $960,297 com- 
pared with $935,810 previous 
year; Nash-Kelvinator, $1,539,- 
000 «6and~= $1,190,427; Hudson, 
$841,137 and $599,494; Packard, 
$1,474,346 and $1,048,612; Willys, 
$891,239 and $236,374; Graham, 
$108,726 and $49,340. 

Following is a breakdown of 
automotive expenditures for news- 
paper advertising in 1937 and 1936: 


Automotive 
Newspapers 
1937 1936 
Linage Linage 


General Motors .......... 22,246,314 23,787,789 
Buick 5,147,497 4,578,204 
Chevrolet 4,504,278 5,480,187 
Oldsmobile 2,676,639 2,681,472 
Pontiac 2,165,561 2,702,417 
Ge BEs oc vccccécccvene 1,413,011 769,246 
Chevrolet (Used) 1,190,086 .769,246 
LaSalle 871,501 670,591 
Pontiac (Used) 463,050 
Cadillac- LaSalle 350,296 
GM Trucks.... 344,048 
Fisher Body .. 327,300 
Chevrolet Truck 321,806 
Cadillac 164,581 
AC Spark Plug 146,682 
Oldsmobile (Used) 

Cad. -LaSalle- Fleetwood . 
Cad. -LaSalle-Olds 

we” Tree 9,714,286 
Ford 
Ford (Used) 
Lincoln 
Ford Trucks .. 
Ford-Lincoln . 
Fordson Tractor 
Ford Accessories 

Ce COUR, ccccoccesce 8,606,889 
DE” -cseeecacbeont at 2,790,560 
Plymouth 
Dodge 
De Soto 
Dodge Trucks 
Dodge (Used) 

Chrysler Institutional... 
Dodge-Plymouth 
Chrysler (Used) 
Chrysler- Plymouth 

De Soto-Plymouth 93,883 

Studebaker Corp......... 3,036,152 
Studebaker ............ 2,950,671 
Studebaker (Used)..... 70,010 
Studebaker (Trucks).... 15,471 

Nash- Kelvinator 
Nash 
Kelvinator 
Nash- LaFayette 
LaFayette 





866,385 
191,778 
131,877 
159,449 
41,977 
41,239 
7,020 
,334,304 
383,445 
337,205 
,294,288 
,190,248 
90,600 


1,757,226 

++» 1,390,250 
. 1,243,599 
88,996 


121,961 
411,253 
3,805,899 
,980,469 
,206,320 
767,771 
308,573 
110,688 


1,204,797 
456,691 
437,053 
125,615 
124,974 
121,315 
108,425 108,889 

89,540 

2,585,223 

2,581,770 


2,690,760 
811,031 
662,250 
891,320 

190,008 





Hudson ahebalbek ke 
Hudson-Terraplane .... { 
Hudson 
Terraplane 

Packard 
Packard 
Packard (Used) 

Willys-Overland ... 

Graham 


.739,593 
677,746 
,017,535 
044,312 
935,015 
1,629,613 935,015 
5,259 vaxede 
891,239 
638,424 
Miscellaneous 
4,040,355 
. 1,778,210 
. 1,351,958 
806,054 
435,649 
334,788 


Goodyear 
Firestone 
Goodrich 
Uv. 8. 


-328,625 
449,611 
. 162,300 
440,954 
730,437 
332,280 


Juniors 


Formation of a Junior Adcraft 
Club of Detroit is being worked 
out by the following committee: 
Fred Williams, asst. adrector, 
Nash; Lansing Moore, Campbell- 
Ewald; Robert Cass, Evans- 
Winter-Hebb, Inc.; Clay Forker, 
Campbell - Ewald, and Thomas 


Automotive 
On the Air 


(All Time, Eastern Standard) 


CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
‘“‘Watch the Fun Go By.’’—with Al Pearce. 
Sunday, 9:00 p.m., CBS. 
Ford Sunday Evening Hour. 
NASH—Saturday, 9:00 p.m., CBS. 
“Professor Quiz.’’ 


Morr, Australian division, Chrys- 
ler Export Corp. 

Supervising organization are J. 
J. Hartigan, prez Adcraft Club, 
and L. P. Wittenberg, industrial 
relations dept., General Motors 
Corp. 


Copy 

N. W. Ayer & Son appoints 
following as associate copy di- 
rectors: Al. Harris, Pierce Cum- 
ings, Stephen W. Meader, Gran- 
ville E. Toogood and Roger 
Warner. 

These and Charles T. Coiner, 
vice-prez and art director, will 
serve as Ayer’s copy board un- 
der George W. Cecil, v.-p. in 
charge of copy production. 


Switch 

Associated Sales Co. purchased 
by execs of that company from 
parent, Cadillac Printing Co., and 
affiliates with Industrial Pictures, 
Inc., makers of commercial films 
in Detroit. 

Personnel of Associated remains 
unchanged with G. A. Florez as 
general manager; A. G. Rippey, 
editorial mgr.; L. D. Golden, tech- 
nical chief, and D. S. Benedict, 
production mgr. 


Status 


Chevrolet’s spring advertising 
plan reported to call for approxi- 
mately the same balance between 
various types of media as was set 
up in March, the company’s most 
successful recent month. Carrying 
out through its agency, Campbell- 
Ewald, a schedule in which news- 
papers received strong emphasis, 
Chevrolet sold 62,639 new units 
during that month, registering a 
57.2 per cent gain over February. 


Picked 

Four new directors of Detroit 
Adcraft Club, elected last week, 
are: 

Frank J. Denny, adrector of 
Cadillac; Willard S. French, 
prez, Brooke, Smith & French 
agency; Hal G. Trump, sec of 
M. Randall Co. and W. J. 
Scripps, of Station WWJ, De- 
troit. 


Follows 
G. R. Schreiner succeeds C. R. 
Moffatt as adrector of Carnegie- 
Illinois Steel Corp., Pittsburgh. 
Moffatt recently named director 
of advertising of U. S. Steel Corp. 
of Delaware. 


Chatter 

James R. Adams, g. m. of Mac- 
Manus, John & Adams, to address 
Western Petroleum Refiners Assn. 
powwow in Hot Springs, Apr. 27. 
... Frank B. Mahon, ex of Good- 
rich, joins editorial staff of Bro- 
buck, Ince. Shepard Spink, 
with hatrack in Detroit, becomes 
asst. admanager for Time mag. 
... W. P. Atkinson heads Okla- 
homa City Ad Club; I. N. Parrish 
ditto at Miami, John Leatherman 
at Sacramento, Calif., and Robert 
F. Tiffin at Vancouver, B. C. 


ASTM Schedules 
Spring Meeting 


DETROIT.— With four promi- 
nent speakers listed, American 
Society for Testing Materials, 
Detroit section, will hold its third 
annual spring meeting here Apr. 
19 in the Detroit-Leland hotel. 

Papers on protecting metals 
against corrosion will be pre- 
sented by J. L. McCloud, metal- 
lurgical chemist, Ford Motor Co.; 
Carl E. Heussner, materials en- 
gineer, Chrysler Corp.; Ralph 
Wirshing, research chemist, Gen- 
eral Motors Corp., and Dr. H. W. 
Gillett, chief technical advisor of 
the Battelle Memorial Institute, 
Columbus, O. 

Discussions will be preceded by 
a banquet in the hotel. Arranging 
for the meeting on the Detroit 








district committee are W. H. 
Graves, chairman, Packard Mo- 
tor; T. A. Boyd, vice-chairman, 
General Motors; C. H. Fellows, 
secretary; Martin Castricum, U. 
S. Rubber Products, Inc.; F. O. 
Clements, GM; C. L. Foreman, 
Buick; E. W. Upham, Chrysler. 


GM Diesel Names 


Mahaney, Platt As 


Sales Managers 


CLEVELAND.—Appointment of | 


George T. Mahaney and James D.| 3 


Platt as eastern and western re- 
tail sales man- 
agers, respec- 
tively, of the 
diesel engine 
division, General 
Motors Sales 
Corp., is an- 
nounced by Wil- 


J. D. Platt 


liam J. David- 
son, general 
sales manager. 

The two, whose 
territories will 
be divided a 
roughly by an @,T. Mahaney 
imaginary line 
extending from Mobile, Ala., 
northward through Chicago and 
Milwaukee, will maintain their 
offices here at the headquarters 
of the new diesel division. 

Mahaney joined the Chevrolet 
Motor division of General Motors 
as district manager with head- 
quarters at Salisbury, Md. in 
1926. Two years later, he went to 
Baltimore in a similar capacity, 
then to the Buffalo zone office as 
sales promotion manager. In 1930, 
he was transferred to the central 
office in Detroit as assistant sales 
promotion manager. He became 
regional manager at Atlanta in 
charge of the Chevrolet direct 
mass selling program in 1934, re- 
turning to Detroit in 1936 to 
handle special assignments under 
the direction of the general sales 
manager. 

Platt joined General Motors in 
1930 as a special representative, 
handling matters pertaining to 


the Buick, Oldsmobile and Pon- | 
In | 


tiac lines of passenger cars. 
1934 he became district manager 


of the corporation’s Pontiac Mo-| 


tor division with headquarters in 
Portland, and 
ferred to Seattle. 


Australia Sets 


New Sales Mark 


WASHINGTON, — Automobile 
sales in Australia last year were 
the largest since 1929 and sales 
of commercial vehicles set an all- 
time high mark, the commerce 
department 
from official statistics. Total sales 
of new passenger cars and trucks 
amounted to 80,711 units valued 
at approximately $145,000,000. 

New passenger car sales totaled 
58,063 units, a gain of 19 per cent 
over 1936, while 22,648 new com- 


mercial vehicles were sold. The| 
bulk of cars sold were of Aus-| 
tralian manufacture but 76,370) 


chassis were imported, nearly all 
unassembled. 

The United Kingdom accounted 
for 23,385 units. The United 


States shipped 23,884 units valued | 
at $9,689,000. Imports from Can-| 
ada amounted to 28,775 units, 


valued at $8,407,000. 


Hackensack Assn. Plans 


Special Sales Drive 

HACKENSACK, N. J.—Plans 
for a special spring sales promo- 
tion campaign, to be initiated by 
the 10 major automobile dealers 
of this city were discussed this 
week at a meeting of approxi- 
mately 100 salesmen. 

Dealer members of the recently- 
organized Hackensack Authorized 
New Car Dealers’ Assn. have 
pooled $1,800 for co-operative ad- 
vertising. 


later was trans-| 


learned this week) 


headlamp focus. 


switches and connections. 





DETROIT.—In an analysis of 
recent developments in the used 
vehicle business, Emerson J. Poag, 
director of merchandising and ad- 
vertising of the Dodge division of 
Chrysler Corp., points out that a 
considerable share of the success 
with which the used vehicle mar- 
ket has been re-established on a 
basis of increased activity, is due 
to the effective co-operation of the 
country’s press. 

Poag finds that the newspapers, 
through their advertising columns 
as well as through organized edi- 
torial support, have been a domi- 
nant factor, first in breaking the 
log jam of used vehicle accumula- 
tions, and then in keeping the 
flow of used vehicle buying going 
at a rate which, for Dodge dealers 
at least, closely approaches the 
increased used vehicle selling fig- 
ures recorded for national used 
car exchange week, Mar. 7-12. 


made this impractical. 





Do YOUR 
Customers Know About This 


AR buyers always have a han- 
kering to visit the factory— 
take delivery there—and drive 
their new cars home. In the past, 
however, time and expense have 


But now, American Airlines— 
with its fast, convenient service 
to Detroit makes it possible . . . 
and pleasant! Now your custom- 
ers can buy their new cars at reg- 
ular delivery prices. The saving 
in freight charges is ample to pro- 
vide them with a free air ticket to 
Detroit, plus an additional cash 


DEALERS HAVE BEEN enlisted by Automobile Manufacturers 
Assn, in its national drive to make night driving safer. 
typical De Soto dealer’s service man testing a 1938 De Soto for proper 
Tests include replacement of worn-out bulbs, clean- 
ing and polishing reflectors and lenses, and checkup on wiring, 


Shown is a 


Used Car Sales Speed-Up 
Credited to the Newspapers 


“Now that a month or more has 
passed since the recent used ve- 
hicle sales concentration,” says 
Poag, “we see that the public’s 
interest, aroused to a considerable 
extent with the help of the press, 
did not fade out upon the expira- 
tion of used car week, but main- 
tained such momentum that the 
used vehicle stocks of Dodge 
dealers—to cite a situation with 
which I am familiar—are today 
over 9,000 vehicles below the level 
which we considered normal at 
this time a year ago. 

“Through the facility with which 
they assimilated and published 
used vehicle facts, and through 
their editorial co-operation coupled 
with advertising, the newspapers 
demonstrated the important role 
they can and do play in molding 
public opinion toward the sterling 
values of honestly sold used 
transportation.” 


essen 


\ 


allowance to defray expenses on 
the way home. 

This is one of the “‘small”’ sell- 
ing points that so often make a 
big difference. Bear it in mind— 
and try it on your next prospect. 
And remember—his free air trip 
will be as a guest of American— 
the air line that carries more pas- 
sengers than any other in the 
world—the air line everyone takes 
to, Detroit! 

FOR INFORMATION: 


Call your local American Airlines ticket office 
—or write to M. D, Miller, American Air- 
lines, Inc., 20 N. Wacker Drive, Chicago, Ill. 


AMERICAN AIRLINES 7. 
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Chicago Dealers Sell 5,404 


Conn. Dealers Seek 


NADA Delegate Plan 


Special to Automotive Daily News 

HARTFORD, Conn.— Adoption 
of the delegate plan of member- 
ship voting by the National Auto- 
mobile Dealers Assn. is urged 
unanimously by members of the 
executive board of the Connecti- 
eut Automotive Trades Assn., and 
a resolution calling for the change 
will be presented at the NADA 
convention, according to Arthur 
A. Nielsen, of the John P. Niel- 
sen & Sons Co., Hartford, Hupmo- 
bile distributor and Hudson-Ter- 
raplane dealer, who is a director 
of the national association. 

Declaring that the present vot- 
ing method which disenfranchises 
members too far away to attend 
national conventions has “ham- 
pered and restricted” the growth 
of the NADA since its beginning, 
Nielsen quoted the text of the 
resolution adopted by the Con- 
necticut board, which he will pre- 
sent at Detroit, as follows: 

“Be it resolved, That the Con- 
necticut Automotive Trades Assn. 
recommends to the board of di- 
rectors and the members of the 
National Automobile Dealers’ 
Assn., in annual convention con- 
vened, that in accordance with 
the call for the annual meeting, 
the constitution and by-laws be 
amended to make the NADA a 
delegate body only, with each 
state or district subdivision 


Frantz Named 
General Sales 


Head | at Bohn 


DETROIT.—The Bohn Alumi- 
num & Brass Corp. announces 
the appointment of Emerson 
Frantz as gen- 
eral sales man- 
ager. 

Frantz has 
has been with 
the Bohn organ- 
ization since its 
formation, com- 
ing to Detroit in 
1915 to join the 
General Alumi- 
num & Brass 
Mfg. Co. which 
was consolidated 
in 1924 with the 
Charles Bohn Foundry Co. to 
form the present corporation. He 
has been active in both produc- 
tion and sales and when the pres- 
ent corporation was created in 
1924 was placed in charge of sales 
of the bearing division. 

In 1933 he was made manager 
of the bearing division in com- 
plete charge of production and 
engineering, a position which he 
has held up to his present ap- 
pointment. 


Emerson Frantz 


thereof, duly chartered by the 
national association, and being 
authorized upon payment of their 
annual per capita fee to elect a 
delegate and an alternate whose 
duty it shall be to represent and 
vote for the members in his re- 
spective district. Such voting dele- 
gate’s terms of office shall be one 
year, and 

Be it further resolved, (a) That 
the members of the NADA shall 
be the members of the state or 
district association on whom the 
NADA fee has been paid; (b) 
That the voting delegates shall 
elect from among the members 


ADN Production 


Estimate 


Production 

Last continued its 

Year upward trend 
during the 
current week, 
the total being 
estimated by 
ADN at 62,546 
units, com- 
pared with a 
revised figure 
of 61,756 units 
last week and 
129,068 in the 
same period of 
1937. 


Notable gains 
were recorded 
by Buick, the 
second succes- 
sive spurt, and 
also by Pon- 
tiac, Hudson 
and Willys. 
Plymouth lost 
a half-day be- 
cause of a 
strike at 
Briggs body 
plant, but the 
Chrysler group 
turned out 
14,500 jobs 
nevertheless. 
General Mo- 
tors divisions 
accounted for 
22,106 units, 


an executive board, consisting of 
three or not more than six mem- 
bers, for a term of three years, 
one-third of which shall be elected 
at each annual meeting; (c) That 
the annual meeting date be estab- 
lished in the by-laws, the meeting 
place to be selected by the execu- 
tive board.” 


World Bestos Plans 
A p oved by Court 
ON, 


PATER N. J.—Reorgani- 
zation plans of the World Bestos 
Corp., maker of brake linings and 
friction materials under the name 
“Grafild,” have gained court ap- 
proval. 

Under the reorganization the 
assets of the old corporation will 
be taken over by the new firm, 
which will operate under the 
aegis of the Aetna Industrial 
Corp. of New York, industrial en- 
gineering company. World Bestos 
had filed under 77-B. 


Used Cars During Drive 


Special to Automotive Daily News 

CHICAGO.—With final returns 
in, following a survey among all 
dealers in Cook county in post- 
card questionnaire form, results 
of National Used Car Exchange 
Week in Chicago and vicinity 
were released in minute detail 
this week by the Chicago Auto- 
mobile Trade Assn., through Sam- 
uel B. Shapiro, general manager. 
A total of 334 dealers responded 
to the questionnaire. 

The number of cars sold dur- 
ing the drive amounted to 5,404 
units for a dollar volume of $1,- 
696,468. Against these, trade-ins 
of used cars totaled 2,864, valued 
at $542,031, bringing about an in- 


ventory reduction of 2,540 in units 
and $1,154,437 in dollar value. 


The figures disclose also that 
the gain over the preceding week 
amounted to 2,175 in number of 
cars and $756,135 in dollar value. 


Another interesting sidelight in 
the analysis shows that the aver- 
age value of cars sold was $313 
as against $289 the previous week, 
and that the average value of 
trade-ins amounted to $189. 


Will Buy Buses 


MONTREAL.— Approximately 
$400,000 will be spent by the Mon- 
treal Tramways Co. for the purchase 
of new buses before end of the year. 


NEW COMMERCIAL CAR REGISTRATIONS 
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Total, 8 States 
for March 


Arkansas 


Connecticut 


‘| 
Idaho 


Louisiana 


Maryland 8 


Minnesota 
37 | 

38 | 4 
37 | 1 
"38 | 


Missouri 


Montana 
°87 

38 l | 
"374 

"38 | 
37 

38 | | 
37 | 10 
South Dakota 38 | | 


. 37 | 
38 z 
"37 2 
38 | 24 
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38] 248 
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Nevada 
New Mexico 


Rhode Island 


Virginia 


Total, 21 States 
for March 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
GENERAL MOTOR 
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"38 5 S| = = 
37 12 9 28 56 
38 | 9| 6| 20 45 
37] 12 6| 42 70 
38 | 15 5| 47| 147 
37 | 74 76| 169} 321 
38 14| 11 29 92 
37 28 22 TT 169 
38 70 44 180 369 
37 106 106 326 712 
38 1208 964| 2902) 6873 
"37 2278| 2021 7081| 13647 
*38] 8190) 5991; 17235 ae 
37 95044 


495 
924 


529 
1132 
38 28 
87 40 
38 | 60 
371 125 
38 | 18 
37 | 41| 
38 32 
37 64 
38 92 
37 168 
38 | 153 
37] 250 


"38 


Total, 8 States 
"BT 


for March 
Arkansas 


2112 


Coming Events 


APRIL 
20-22—Dalias, American Chemical Society. 
20-23-—White Sulphur Springs, W. Va.—Amer- 
fean Assn. of Advertisihg Agencies. 
23-26—Chicago. Automotive Maintenance Ex- 
hibit, Navy Pier. 
jew York. American Newspaper Pub- 
ers Assn., Hotel Waldorf-Astoria. 
28-29—Cleveland. SAE Section Regional Trans- 
portation and Maintenance Meeting. 
28-May 2—Tallinn, Estonia. Automobile Show. 


MAY 
Chamber of Commerce 


Connecticut 


Idaho 
26- 
Louisiana 


Maryland 


2- 5—Washington. 
Meeting. 
44-19—Clevetand. Americon Foundrymen’s Assn., 
Show. 


Foundry le 
20-23—Osio, Norway. Automobile Show. 
30—Iindianapolis. 500-Mile Race. 


JUNE 

42-17—White Sulphur Springs, W. Va. 
Summer Meeting. 

20-23—Detreit. Automotive Engine Rebuilders 
Assn., Annus! Convention, Book- 
Cadillac Hotel. 

20-24—St. Louls. American Society of Me- 
chanical Engineers. 

27-jJuly i~—Atiantio City, N.J. American Society 
of Mechanical Engineers, Annual Meet- 
ing. 


45-23—Prague, 
Bhow. 


Minnesota 
Missouri 
Montana 
SAE 

Nevada 


New Mexico 








Rhode Island 


OCTOBER 
Czechosiovakia. 


CN) oO] we =O ml aw 


Automobile} South Dakota 
NOVEMBER pears 
41-18—New York. National Automobile Show.| Virginia 
42-19—Chicago. Automobile Show. 
4{2-19—Philadeiphia. Automobile Show. 
42-19—Milwaukes. Autemobile Show. 











Total, 21 States 
for March 


*Total to Date 


673 


2204 
3763] 





14543} 11866] 49029 





Decline of 
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Business 


Checked in March 


DETROIT.—Evidence of a 
changing business situation is 
seen in the monthly analysis of 
conditions in the 147 major trad- 
ing areas of the country, accord- 
ing to the monthly survey of these 
areas as conducted by the research 
department of Brooke, Smith & 
French, Inc. 

“During March, improvement 
appeared in 64 of these areas, 
whereas the gains during Febru- 
ary numbered only 29,” the report 
states. “In addition to the areas 
which show improvement, 25 
others remained at their February 
levels; 58 declined.” 

The national index also gives 


evidence that the general decline 
was checked in March, It stands 
a 37 per cent below normal, the 
same level as at the end of Febru- 
ary. In March, 1937, national 
business was exactly on the 
normal line. 

The greatest March gains, with 
indexes improving 3 per cent or 
more over February, were regis- 
tered in the following areas: 

Augusta, Binghamton, Boise, 
Cedar Rapids, Chattanooga, Cin- 
cinnati, Colorado Springs, Des 
Moines, Fargo, Fort Worth, Grand 
Forks, Hartford, Nashville, New 
Orleans, Oakland, Phoenix, Pitts- 
burgh, Portland (Ore.), Provi- 


Used Car Index 


The average used car 
prices, taken from the Used 
Car Selling Prices chart 
appearing in ADN’s Pink 
Sheet weekly, shows the 
following for weeks ended: 


High Low 


March 26 
500 


The average prices cover 
all makes and models, from 
all cities listed in ADN’s 
chart. 


dence, Reading, Reno, San An- 
tonio, San Francisco, Springfield 
(Mo.), Tampa, Topeka, Wheeling, 
Wichita, Wichita Falls, Wilkes- 
Barre and Worcester. 


21 STATES FOR MARCH, 1938-1937 


STATES 


38} 
87 
38 
87 
"38 | 
37/ 
38 
87 
"38 
87 
"38 
87 
"38 | 
37 | 


Total, 8 States 
for March 
Arkansas 
Connecticut 
Idaho 
Louisiana 


Maryland 


Minnesota 


85 
135 


28 
56 
1 


723| 
582| 
90 
108 
67 
106 
47 
51 
67 
124 
100) 
87 


34 


2 
43 4 


10 


19} 


Studebaker 


14 

34 
2) 
2| 


35 
60 


3 





23 
39 


207 
185] 











’ | 
37 
"38 
°37 
"38 | 


Missouri 
Montana 


Nevada 


262 
307 
32 
63 


13 
7 


26 
37 
5) 
15 
3 
6 








es 





38 
"BT 
38 | 
87 | 
"38 | 
37] 
"38 | 
37 | 
38 
37 
38) 1 
37/1 


New Mexico 
Rhode Island 
South Dakota 
Virginia 

Total, 21 States 


for March 
*Total to Date 








4 

8 

2 

4 

6! 

5 

15} 
15 
218 
341 
1465) 
1234 


22 | 


23 

12 3| 
4) 

35) 


17 
30 | 
69) 2) 
99 3] 
1746 70) 
1789 96! 


0068} 545 
2994 846 





1 
8| 
60) 
123) 
462) 


775| 


8) 
15) 
55 

208) 








5 
3 
1 
1 


1 

1 
2| 
6) 

82 

141) 

613) 

977| 








4 
31) 
102| 
335) 
478) 


11388 
17819 
70130 
105261 


49 | 
47] 
466 | 
539 | 


46 
7 

364) 
189 





21 STATES FOR MARCH, 1938-1937 


Complete cumulative figures appear each week until all 48 states are shown. States previously shown are: Delaware, Illinois, North Carolina, North Dakota, South Carolina, Utah, West Virginia and 


District of Columbia. 


STATES 


"38 
37 
38 
37 
38 | 
37 | 
"38 | 
37 | 
38 | 


Total, 8 States 
for March 


Arkansas 
Connecticut 
Idaho 
Louisiana 


38 | 
37] 
38 | 
37 | 
"38 

37 

38 | 
37 | 
38 | 
37 | 
"38 | 
37 | 
38 

37 


Maryland 


37 | 831 29} 860] 9| 
ee | le 
417) 16, 433 1) 78} 35 99) 50 19) | 2868 

1 


147 


1 


1 
2 


Minnesota 
Missouri 
Montana _ 
Nevada 
New Mexico 


Rhode Island 


4748 
10083 


1375 
2695) 


68 
113 
1) 
2| 
8) 
44 
1 


9} 


4928 
10363 


425 
831 


412 
1009 
153 | 
443] 
552] 


180 
280 
413| 12| 
810 21/ 
386 
976) 
151) 
431) 


527 


26) 
33| 
2 
12 
25] 
1| 


11] 
5| 
26) 
12) 
29 


28 
37) 
42| 
55 
64 
10 
15 
11) 
4| 
3} 

2 


7 
18 


1161 
1576] 
2862] 
1430 
2759 
171] 
487 | 
66 | 
71] 
73 
121 
180 
433 


133} 
539 
820] 25 
1 
2 
161 
472| 
55 
67 
70 
119] 
173) 
415) 


i 1 


ry 


534| 
1207| 


48 
170 


46) 
74 


143 


12) 


20) 


480 
905 
| 12| 


25| 


"| 
A 
20 
59 
35) 
159} 
| 8 
35 
18) 
49| 


‘| 


34) 3 
68] | 


129| 
101| 
148 
139 
219) 
18} 
28) 
5 
14) 
; 
10) 
34) 


99) 


54 
138 
228 

139) 

124| 

15) 
88 
6 

20) 
1 
3} 
18) 
40) 


7| 
4) 
35 
30} 1} 
36| 
32) 
04! 
8 





4 


17) 
51 








South Dakota 38 | 
37 | 
"38 t 
37 | 
38 | 


Virginia 


Total, 21 States 
for March 
*Total to Date 


"37 | 148 


665 

1328 
10893} 
37 | 22561) 
38 74022) 


215] 
387 | 
688 | 
1366] 
11302] 
592} 23153] 
3386] 77408] 
4015| 152588] 


2) 
6 
23 
38 
409 


213 
381| 


1¢ 


106] 
257| 


573] 2099| 


20| 
45 


1151 

2508! 
1008! 6861| 
18055] | 


24 
22| 
28) 
29 
957] 
1781| 
5711) 
10072! 


12 5 
13 

80 
136| 
1335 
2495| 
7998) 
15460 


15 | 
32 


7 
78) 


184 
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Passenger Car Registrations 


January, Plus 47 States for February, Plus 21 States for March 


March Mar. 
21 States Pos. 


Chevrolet 14,327 | 


Ford 


Pontiac 
Oldsmobile 
Chrysler 
Packard 


oOnoaurwnde 


Studebaker 
Nash 
Cadillac-LaSalle 
Lincoln 

Willys 

Graham 

Hupp 
Pierce-Arrow 
Miscellaneous 


Unit 
Loss 
27,896 
74,551 


1937 
1987 Pos. 
2 


1938 
1938 Pos. 
77,338 | 1 | 105,234 | 
74,022 | | 148,573 
38,500 95,044 | 
24,144 | 25,002 | 
17,235 | 49,029 
15,840 29,128 
14,765 | 
8,190 
7,998 | 
6,861 


Neovo OIA ar wre 


Poe eet et et ee 


IPQ 





Nash Names Tiedemann 


Head of New Sales Area 


DETROIT. — Nash Motors h 
established a new sales area, to 
be known as the Great Lakes Di- 
vision, and has appointed A. C. 
Tiedemann, former director of 
business management, as_ sales 
manager of the new division, it is 
announced by C. H. Bliss, vice- 
president and director of sales of 
the Nash Motors division of Nash- 
Kelvinator Corp. 

The new division, headquarters 
of which will be Detroit, includes 
Michigan, northern Ohio, the 
northernmost portion of Pennsyl- 
vania and the western part of 
New York. This re-arrangement 
of territory, in line with Nash 
Motors’ program of expansion, di- 
vides the country into five sales 
areas. 

The other four are the Eastern 
division, managed by R. H. Israel 


—.|in New York City; the Western 


division, headed by O. L. Arnold, 
with headquarters in Kenosha, 
Wis.; the Pacific Coast division, 
administered from Oakland, Calif., 
by Milton N. Larson, and the 
Southern division, with offices in 
Dallas, Tex., and headed by 
Walter J. Heinze. 

Assisting Tiedemann in the new 
Great Lakes division will be C. B. 
Canavan and Julian Turner, sales 
promotion managers. 

J. E. Lamy, in charge of the 


*Includes 47 states for February 
plus 21 states for March. 


23401 
42744 
1449 
2694 
2438 
5986 
675 
1634 
1807 
2927 


163 
413 
3 
24 
3 
101 
7 
16 
20) 
25 


420 


922 34 


3 
3 


3| 

52 
60) 

153) 
18 
48 


23 
45 


1 
3 


5245 
6494 
9164 
6959 
11084 
726 
2089 
255 
368 
303 
515 
892 
2085 
789 
1181 
2764 
4644 
51820 
92360 
314154 
578475 


94 
145) 
198} 

109} 

180] 

17 

54 

5} 

11] 

5 

11 
21 

36 
13) 

13 
33) 
51] 
926) 
1868| 

5935) 
11312! 


38) 

42 

98 
86) 
95} 
5| 
13 


1 
1 


1 
5 
1 
1 


I 
9 ! 
1 


‘| 


1 
1 
22] 
50] 
228 
720 


18 
30] 
380 
893| 
2771 
6734 





Nash organization and analysis 
department in Detroit, will take 
over the direction of the business 
management department which 
Tiedemann headed. He will be as- 
sisted in organization and analysis 
work by H. E. Keck and in busi- 
ness management activities by 
Stanley Dunn. 

Bliss also announced that Har- 
old C. Houghton, for the last five 
years Nash District manager in 
the Detroit area, has been ap- 
pointed general manager of Nash 
Motors of Cincinnati. Houghton 
succeeds Frank Santry, who for 
the last 20 years has supervised 
distribution of Nash cars in the 
Cincinnati distributing area and 
who is entering another line of 
business. 


Brown Appointed 

CHICAGO.—K. D. Brown, for the 
past 90 days acting branch manager, 
this week became president of the 
Chrysler-Illinois Co. He succeeds L. F. 
Johnston, who has been transferred 
to a factory executive post. Before 
coming to Chicago, Brown served as 
assistant general manager of the 
Chrysler branch in Philadelphia. 


To feel the pulse of the industry, 
consistent reading of Automotive 
Daily News is a necessity. 


hw 183A 


FIVE MILES 
PER MINUTE 


NICKEL STEELS GO 311 M. P. H. 


Roaring across Utah salt beds, 
Captain G. E. T. Eyston, famed 
British sportsman, drove his 
“Thunderbolt” at a speed of over 
5 miles per minute, pushing the 
world’s land speed record to 
311.4 miles per hour. Now we 
can give the details of the ma- 
terials selected by Captain Eyston 
for his record smashing vehicle. 
First, practically every highly 
stressed component was made 
from steel containing Nickel. The 
chassis frame—very backbone of 
the car—was made from 3% 
Nickel steel, all fastenings were 
fabricated from an alloy steel 
containing 1.35% Nickel. Cam- 
shaft and its gearing were made 
of a 5% Nickel steel. Crankshaft, 
connecting rods, transmission 
gears, brake parts, and forgings 
for the steering and suspension, 
all were specified in alloy steels 
containing Nickel 
in various per- 
centages. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Street’s View Drifts 


——— 


Car Shares Up 
Ten Per Cent In 
ADN’s Ave ‘ages 


By C. J. Alexander 
Staff Correspondent, ADN 

NEW YORK.—Improved senti- 
ment as to the business outlook 
continues to hold in Wall Street, 
although other factors than this 
are dominating the movement of 
the stock market. As to the auto- 
mobile industry, local financial 
quarters still look to betterment 
in the fall rather than this spring. 


Chief attention continues to be 
centered on Washington, where 
the situation has become more 
tense. If stocks were moving at 
this time on business news to the 
exclusion of all else, it is difficult 
to say just what the price trend 
would be. It might be up in an- 
ticipation of a future upturn in 
business, or it might be sidewise 
in reflection of uncertainties. It 
is difficult to believe it would be 
downward after the sharp decline 


Bethlehem Shows 


Black Operations 
For First Quarter 


NEW YORK.— Declaring that 
the company’s business currently 
is showing improvement, Eugene 
G. Grace, president of Bethlehem 
Steel Corp., revealed at stock- 
holders meeting this week that 
the company had operated in the 
black during the first quarter. 


Grace said that he was unable 
to give exact profit figures, but 
set the corporation’s operations 
in the first quarter at from 34 to 
35 per cent of capacity. Bethlehem 
entered the current year with an 
order backlog, he said, of $93,- 
470,000, compared with a record 
backlog of $123,690,000 on Jan. 1, 
1937. 


Grace declared that “during the 
year there was spent for improve- 
ments to properties $45,048,836, 
and for the three years—1935, 
1936 and 1937 — $85,609,000. It 
might be interesting to note that 
for additions and improvements 
to properties $332,000,000 has been 
spent during the last 15 years. 


“Bethlehem’s rated capacity for 
steel production was increased 
from 9,360,000 tons at the begin- 
ning of 1937 to 10,042,000 tons at 
the beginning of 1938.” 


LOF Glass Pays 


25c on Common 


TOLEDO. — Libbey-Owens-Ford 
Glass Co. this week declared a 
dividend of 25 cents on common, 
payable June 15. Previous pay- 
ment, Mar. 15, also was 25 cents. 


John D. Biggers, president, in 
announcing the dividend, said it 
was being paid out of surplus “as 
first quarter earnings were dis- 
appointing.” 

At the annual meeting he esti- 
mated first quarter net loss at 
$371,527, compared with net profit 
of $2,020,985 in same quarter a 
year ago. 


Georgia Sets Taxable 
Value of Automobiles 


ATLANTA, Ga. (UTPS).— The 
Georgia state revenue commission 
has fixed the taxable value of 
automobiles used in Georgia. 
Heretofore taxpayers have been 
allowed to make their own esti- 
mates of car valuation, based on 
models and condition, but under 
the new system, only the make 
and model may be considered in 
making a tax return. 

Automobiles were specifically 
omitted from the list of articles 
upon which personal property tax 
exemptions can be claimed, 
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of the past year, which must 
have discounted in large measure 
the worst that is likely to occur. 

In fact, each week is bringing 
out a bit more optimism among 
business and financial leaders but 
it is distinctly conservative. Few 
men appear willing to make any 
sort of a forecast without hedging 
it about with “ifs” and “buts.” 


Automotive stocks registered 
another gain in the week covered 
by the ADN averages. The aver- 
ages for the latest period com- 
pared with the preceding week 
and a year ago follow: 


This 
Week Change 
20.70 
21.05 
16.90 


15.95 


Year 
Ago 
16.48 
+2.06 47.43 
4 1.90 39.35 
+1.46 46.58 


Last 
Week 
18.70 


18.99 


24 Motors +-2.00 
10 Car-Truck Co's 
10 Parts-Access, ...15.00 
4 Tire-Rubbers .14.49 

It will be recalled that invest- 
ment trusts last year disposed of 
a good share of their holdings of 
stock in the automotive industry. 
It is noted in the first of the in- 
vestment reports for the first 
quarter of this year that, although 
they continued to sell stocks, they 
left their automotive shares in- 
tact for the most part. 


This indicated that while the 
trusts had not started to reinvest 
in the automobile industry, they 
at least had decided it no longer 
was wise to sell. There have been 
rumors that purchases were again 
being made in automotive stocks 
(since the first of April) but these 
stories cannot be confirmed until 
the official reports make their ap- 
pearance after the close of the 
current period. 


GE Business Down 


38% in First Quarter 


SCHENECTADY. — Orders _re- 
ceived by General Electric Co. in 
the first quarter of 1938 amounted 
to $65,376,400 compared with $105,- 
747,030 for the corresponding 
period in 1937, a decrease of 38 
per cent, President Gerard Swope 
announces. 


A dividend of 30 cents a share 
for the first quarter will be pay- 
able on Apr. 25 to 204,980 stock- 
holders, a record high number, 
compared with 40 cents a share 
paid to 193,364 stockholders in 
April last year. 





Last Minute Wall Street Wires 


New York, Thursday, Apr. 14.—Stock trading here following 
President Roosevelt’s spending project message to con- 


gress reflected the skepticism 
Trading was less than 


views the program. 


with which the Street 
1,000,000 


shares and the range to peak prices during the day was 
only from a fraction to three points. 


Anti-Knock Gasoline Suit 
Thrown Out by N.J. Court 


Special to Automotive Daily News 

TRENTON, N. J.—An attempt 
by Dr. Francis A. Howard, of 
Hoboken, president of the How- 
ard-Vaughan Co., Niagara Falls, 
N. Y., to capture profits from the 
sale of anti-knock gasoline, met 
an abrupt end here this week 
when Vice-Chancellor Malcolm G. 
Buchanan dismissed his suit 
against Standard Oil, General Mo- 
tors and others. The court ruled 
the inventor had no right to 
maintain suit because he did not 
legally own the formula. 

Dr. Howard charged the de- 
fendants stole his secret for man- 
ufacturing ethyl gasoline, which 
he said he perfected in 1916. He 
sought an accounting of all ethyl 
sales profits, a conservative esti- 
mate of which, he said, would be 
more than $500,000,000. 

The Howard-Vaughan Co., 
which the inventor heads, blocked 
the suit by contending its presi- 
dent did not have legal title to 
the secret process and therefore 
could not bring suit. In October, 
1934, Dr. Howard testified before 
the court this week, he conveyed 
rights to the formula to the com- 
pany he himself established. He 
said he made the transfer as a 
necessary preliminary move to 
contracting with the former 
Doherty Research Co. The com- 
pany, he said, wanted to buy his 
product, named “vitagas,” but in- 
sisted that the trade-mark for the 
invention, issued in the company’s 
name, be included. The Doherty 
company deal fell through, Dr. 


Howard said, but title to the 
formula never was reconveyed to 
him by the Howard-Vaughan Co. 


Vice-Chancellor Buchanan ruled: 
“Tt’s quite obvious that the How- 
ard-Vaughan Co. has legal title 
to the formula and it therefore 
has the sole legal right to main- 
tain any suit. Dr. Howard has not 
the right unless the company has 
unreasonably refused to bring 
suit.” 

The court suggested Dr. How- 
ard might attempt to have his 
formula conveyance to his com- 
pany nullified in a suit in another 
court. 

Defendants named in the ac- 
tion, besides Standard Oil and 
General Motors, were the Ethyl 
Gasoline Corp., which they con- 
trol with E. I. du Pont de Ne- 
mours Co.; Charles F. Kettering 
and Thomas Midgeley jr., of Gen- 
eral Motors, and Dr. Howard's 
own company, which he charged 
failed to carry out an agreement 
for the marketing of his high-test, 
anti-knock fuel. 


Air Travel Up 29 % 

DETROIT.—While American Air- 
lines, Inc.’s nation-wide system was 
gaining 29.3 per cent in revenue 
passengers carried for March over 
February, the Detroit revenue pas- 
senger figures showed an increase 
for the same period of 46 per cent. 
American Airlines carried 2,090 reve- 
nue passengers out of Detroit in 
March as against 1,436 in February, 
according to C. R. Speers, district 
sales manager. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS THURSDAY, APRIL 14, 1938 
(Furnished by Wm. O. Roney Company, Union Guardian Bldg. Detroit) 


NEW YORK 


Allis Chalmers Mfg 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Bethlehem Steel 


Bohn Aluminum & Brass 


Chrysler 

Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright 
Diamond T Truck 
Du Pont de Nemours 
Eaton Mfg. 
Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
General Electric 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns- Manville 


eee 144, 


Last Sale 
Apr. 14 Apr. 8 


1938 
High Low 


6% 3 
15% 10%, 
42 23%, 
21% 13 
245, 16 
27) 16 
21% 

14 8 

7% 4 
124. 

16/2 

5Y2 
nae 3 
18 20/4 
18 16% 

28/5 4 
34 15% 

1%} 11% 

4% 7% 
16 42 

6%, 15, 
993/, 1 37s 
1314 s 

‘4 
15% 35, 
1097s 

13% 


38%, 
167%, 
12 
10, 
45%, 
18//, 
19%, 
17 
4, 
3% 
42% 


Last Sale 


NEW YORK Apr. 14 Apr. 8 


Kelsey-Hayes W. B 

Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
Midland Steel 


Nash-Kelvinator 
Pacific Mills 
Packard 


Republic Steel Corp. 
Socony-Vacuum 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Thompson Products 
Timken-Detroit Axle 
Timken Roller Bearing 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 


3 Willys-Overland 


15% 
187% 


1% 
14% 
28/2 
11% 
2742 
2, 

1% 

5% 


Yellow Truck 
Young Spring & Wire 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 
Woodall Industries 


DETROIT 


Murray Corp. 


to ‘Conservative. Optimism’ 


Cleveland Bank 
Payoff Seen Aid 
To Car Sales 


CLEVELAND.—Cleveland auto- 
mobile dealers are looking for- 
ward to exceptional sales in the 
month of May, as the result of an 
announcement here Friday that 
$38,000,000 would be paid to de- 
positors of the Union Trust Co. 
on May 16. On the same day the 
new bank will open for business. 

This $38,000,000 is the largest 
amount of money ever distributed 
in Cleveland on a single occasion. 
It is twice as much as was paid 
to the World War veterans at the 
time of the bonus payoff last 
year. 

“In talking with dozens of 
Cleveland dealers,” said Harry J. 
Maloy, head of the Cleveland 
Plain Dealer automotive depart- 
ment, “I find that all are making 
plans for an intensive drive for 
business in the last two weeks 
of May. 

“At the time of the soldiers’ 
bonus, there was a definite up- 
turn in new car sales and the 
fact that twice as much money is 
being distributed in Cleveland, 
this upturn is expected to be 
even more pronounced, immedi- 
ately after the 35 per cent divi- 
dend is paid to bank depositors.” 


Finance Cos. Hit 
by New License 
Measure in Ohio 


YOUNGSTOWN, O.—Since the 
state dealers and salesmen’s li- 
cense went into effect Apr. 1, 
finance companies and car wreck- 
ers have been in a quandary with 
large stocks of used cars on their 
hands, that they are prevented 
from selling. 


The act provides that anyone 
selling cars must have a definite 
and permanent location devoted 
solely to the sale of automobiles. 
Only a few of these firms have 
used car lots, but all have sold 
used cars in the past with a reg- 
ular vendor’s license. 

A dozen representatives of fi- 
nance companies and car wreck- 
ers called on Clerk of Courts Wil- 
liam B. Quinlan, who issues the 
licenses, which are $2 for dealers 
and $5 for salesmen. He advised 
them either to sell on a consign- 
ment basis through a regularly 
licensed dealer or to establish a 
co-operative lot. 

“The new law has eliminated a 
lot of fly-by-night dealers and 
persons selling cars from their 
homes,” Quinlan said, “but it 
looks as though the legislators 
forgot the finance companies and 
the car wreckers.” 


Houdaille Reports 
Profit in Quarter 


DETROIT. — Houdaille-Hershey 
Corp. operated in the black dur- 
ing the first three months of the 
year despite the smallest first 
quarter volume since 1933, ac- 
cording to Charles Getler, presi- 
dent. — 


Getler said that the second 
quarter would probably show 
smaller volume and smaller prof- 
its, and possibly a loss. Expenses 
have been cut wherever possible, 
he said, although wages continue 
unchanged. 


Toll Stays Down 


WASHINGTON.—U. S. census fig- 
ures for the first 13 weeks of 1938 
show that in 128 major cities there 
were 1,978 fatalities in motor ve- 
hicles against 2,479 in the corre- 
sponding period of last year. 


ADN’s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
tion is desired. 
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over the Chicago Chalmers agency. | 
And what a meteoric campaign 
he waged. “Harry Newman Rec- 
ommends—” flashed in the neons 
at Randolph and Michigan and in| 
no time at all Chicago was dis- 
tinctly Chalmers conscious. New-| 
man had made the big time! | 
Eventually, though, Jim Levy got | 
the account back and held it until | 
Chalmers faded out, following} 
which he took over Buick which | 
he has represented ever since. 
* * + 


STRANGE TO SAY, though, | 


New, Used Sales 
Reported Rising 


In Philadelphia 


PHILADELPHIA.—Sales of both 
new and used cars have held up 
well so far during April in com- 
parison with the gains made in 
March by the majority of Phila- 
delphia dealers. While the first 
quarter of 1938 show figures less 
than the comparable period of 
last year, these losses are begin- 
ning to be made up, and with any 
kind of sustained good weather 
for the rest of April, the month is 
expected to make a fairly good 
showing. 

Dealers’ inventories are lower 
now than at any time since the 
first of the year, particularly in 
used cars. 

The city sales tax now in force 
and declared constitutional in a 
recent court trial, is felt to be one 
of the reasons Philadelphia sales 
of new and used cars has not kept 
pace with other sections of the 
country showing sharp upturns in 
trading. 
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Car Sales Uptrend 
Seen in Harrisburg 

HARRISBURG, Pa. (UTPS).— 
The trend in sales of both new 
and used cars during the first 
part of April is showing a nice in- 
crease in this section, it is re- 
ported by dealers. 

The approaching summer sea- 
son and Easter holiday is credited 
with opening the car block, and 
dealers feel that conditions will 
be much better during the next 
few months than they have been 
for some time. Newspaper adver- 
tising is running heavier. 


* 


William R. Edson 


NEW YORK.—William Russell 
Edson, 50, vice-president in charge 
of sales of Mack Trucks, Inc., died 
here Thursday after an illness of 
several months. Mr. Edson had been 
associated with Mack since the com- 
pany’s incorporation in 1911. 





| armistice. 


that after Levy got the account 
a chance to| 
price | 


back Newman had 
buy at a ridiculously 
several hundred of America’s 
junked airplanes, following the 
He and Levy hooked 
up on the deal and each made a 
respectable fortune out of selling 


low 


the ships. Levy even went so far | 


as to rent an abandoned church 
on Calumet avenue from which 
he sold the planes. 

Restless Newman moved on and 


| the last I heard of him—that was 
| 10 years ago—he was hooked up| 


with W. C. Durant, representing 


| the latter in his Wall Street op- 
| erations, buying and selling as his | 
| boss dictated. And now he 


is 
publisher of Judge, and I look for 
him to make his new job a suc- 
cess, knowing his push and ag- 
gressiveness in a business way as 
I do. 

* * * 

I DOFF THE ermine and the 
periwig, having just finished two 
jobs of judging, Oldsmobile and 
Nash. Both were contests, the for- 
mer involving giving away a car 
a day for 30 days for the best 
answers as to the fine points of 
the Oldsmobile after the contest- 
ant had enjoyed a ride in the 
Lansing product. That contest 
was an unqualified success in that 
there were more than 60,000 en- 
tries whereas the company had 
only expected about 40,000. And 
reports from the field show that 
the dealers actually sold many 
cars as a result because demon- 
strations that were given con- 
vinced the skeptical who bought 
regardless of whether or not they 
won in the contest. “If you win,” 
said the dealers, you'll get your 
money back on the car you are 
now buying.” 

* * * 


NASH’S CONTEST was of a 
different order. Each purchaser of 
a used car from a Nash‘ dealer 
during the drive was eligible. The 
requirement was to specify why 
he bought the car and what he 
thought of the Nash dealer from 
whom he bought it. We judges 
had to give away four Nash cars, 
a Kelvinator and a flock of $10 
and $5 prizes and we had 3,000 en- 
tries to consider. And reading the 
slips I became convinced that 
most of those who bought used 
cars from Nash dealers think 
very highly of Nash dealers and 
the parent company. 

* ae x 


HENRY FORD celebrated his 
golden wedding anniversary and 
his wife’s birthday which came 
the same day, this week and the 
dual event was characteristic of 
Ford modesty. But the sage of 
Dearborn couldn’t help but crack 
a quip when he was asked the 
formula for a happy married life. 
“Sticking to one model” was his 
recipe. 


WINS FIFTH PACKAGING award. M. D. Douglas, Chevrolet 
parts and accessories merchandising manager, holds the silver award 
given Chevrolet for its entry in the All-American Package competi- 
tion, making the fifth consecutive year the company has shared in 
these awards. The winning entry was a seat cover package. In the 
background are winning packages of this and previous years to- 


gether with the awards they won. 


al 


| Highway Grants 
| To States Upped 
| To $192,000,000 


WASHINGTON. 
for continued improvement of the 


nation’s highways through federal | 
aid to the states brightened this | 


week when the administration 
agreed to raising the 
available for the next fiscal year 
from $100,000,000 to $192,000,000. 


As originally written, the agri- | 


| cultural department appropriation 
| bill included only the smaller 
|} amount, which would 


volt, in which the good roads bloc 
of the house threatened to in- 
crease the amount whether the 
administration objected or not. 


Opponents of the increase there- 
upon permitted submission to the 
Budget Bureau of the new esti- 


| ton to fulfill its contractual obli- 
into the appropriation bill with 
clear sailing ahead. 


Steps to Reduce 
Traffic Toll Cited 


WASHINGTON.—There is real 
reason for belief that the toll of 
40,000 lives lost in traffic acci- 
dents last year never again will 
be equalled, guests of the National 
Safety Council were told at the 
dinner it gave here this week to 
honor states and communities 
which have accomplished most in 
reducing the annual earnings. 

Secretary of Agriculture Wal- 
lace was the chief speaker and he 
stressed the fact that in spite of 
the growth in volume of traffic 
the rate of fatalities per 1,000,000 
miles traveled has actually gone 
down—“slowly, to be sure, but 
certainly.” It was safer to drive 
10,000 miles in 1937 than in any 
year since the automobile first 
appeared, he said, basing his as- 
sertion on the much greater use 
of cars in relation to the number 
of accidents. 

To prove that an aroused citi- 
zenry is demanding and obtaining 
greater efforts to preserve lives 
on the highways, the council re- 
ported new safety records from 
all parts of the country. Top 
honors in its traffic safety con- 
test went to Massachusetts and 
Memphis, Tenn. A total of 10 
states and 44 cities won recog- 
nition for effective safety activi- 
ties. Had the country as a whole 
matched the achievement of 
Massachusetts, declared D. D. 
Fennell, president of the council, 
16,000 lives would have been 
saved last year. 

Accepting the award to Massa- 
chusetts, Gov. Charles F. Hurley 
credited that state’s safety suc- 
cess to co-ordinated activities and 
continuous publicity which 
aroused citizens to mass attack 
upon the traffic problem. In its 
war on speeding and drunken 
driving the state suspended 22,000 
motorists’ licenses last year and 
ruled unsafe vehicles off the roads 
through compulsory semi-annual 
mechanical inspection, he said. 

Milwaukee for the third time 
won in its population group and 
other top-ranking cities were 
Hartford, Conn.; Sacramento, 
Calif.; Beaumont, Tex., and Ever- 
ett, Wash. Oklahoma, North Da- 











Bay state in state honors. 
Back to Work 

MASSILLON, O.— With the 
sumption of operations of the 18- 
inch mill at the Republic Steel Corp. 
here this week, officials say between 
200 and 300 men will be called back 
to work for the first time since the 
mill was closed in December. If 
business continues at present level, 
the mill will be operated 
days a week. 

ADN’s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
tion is desired. 





The outlook | 


amount | 


have | 
| greatly curtailed road-building in | 
many states. This provoked a re-| 


mate, which will allow Washing- | 


gations to the states. It then went | 


By NSC Speakers 





kota and Nevada followed the | 


re- | 


several | 





WINDING UP A BIG JOB are the judges in the nation-wide used 
car contest which was sponsored by Nash Motors during February 
and March. The judges, left to right, are John L. McQuigg of the 
Detroit office of Geyer, Cornell & Newell, Inc., Nash’s advertising 
counsellors; Chris Sinsabaugh, editor of Automotive Daily News, and 
Harlan Hadley, manager of the Detroit office of the Wall St. Journal. 


Brown, Sarvis, O’Brien 


Promoted by Chevrolet 


DETROIT.—Further promotions 
and transfers affecting the com- 
pany’s wholesale field organization 
were announced this week by W. 
E. Holler, general sales manager 
of Chevrolet. 

T. F. Brown, assistant Midwest 
regional manager in charge of 
used car opera- 
tions, with head- 
quarters in St. 

Louis, is pro- 
moted to. the 
corre s- 
ponding post in 


I. X. Sarvis 


the Great Lakes 

region, with 

headquarters at 

Janesville, Wis. 

He succeeds R. 
T. F. Brown W. Hill, whose 

appointment to 
the Southwest regional manager- 
ship was recently announced. His 
former post in St. Louis will be 
filled by I. X. Sarvis, who is pro- 
moted from zone manager at 
Houston, Tex. 

Brown has been with Chevrolet 
since June 10, 1929, when he 
joined as a representative in the 
Flint zone. He became St. Louis 
zone manager March 1, 1936, and 
about one year later, assistant re- 
gional manager at the same point. 

Sarvis joined the company as a 
representative at Los Angeles 
June 1, 1926. After service there 
and at San Antonio and El Paso, 
he was made El Paso zone man- 








ager April 11, 1932. Later in the 
same year he was promoted and 
transferred to Minneapolis. He be- 
came zone manager at Fargo, N. 
D., in 1933, and at Omaha, Neb., 
in 1935. He has been zone man- 
ager at Houston since Dec. 1, 
1937. 

R. E. O’Brien, for the past two 
and a half years Detroit city sales 
manager for Chevrolet, has been 
promoted to manager of the De- 
troit zone. He 
succeeds E. J. 
McClees, who 
has been trans- 
ferred to Des 
Moines, Ia., as 
manager of that 
zone. 

O’Brien joined 
Chevrolet in 
1932, as a repre- 
sentative at De- 
troit, and except 
for a short in- 
terval as assist- 
ant manager of the Norwood, O., 
zone, has been here ever since. 
He was made Detroit City sales 
manager in 1935. 


Nash Mar. Sales 
Up 50 Per Cent 
Above February 


DETROIT.—Registering a 
greater than seasonal increase, 
sales of new Nash cars during 
March showed a gain of 49.6 per 
cent over those of February, it 
was announced, Friday, by C. H. 
Bliss, vice-president and director 
of sales of the Nash Motors di- 
vision of Nash-Kelvinator Corp. 
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sstoreins | THESE THINGS 


* SHIFTING 


ssarery = SELL CARS! 


x ECONOMY 


and BENDIX 
can help you umnphove them all / 


OTOR cars such as the world has never 
Stromberg seen are “‘on the boards’ now. Presently 
eee they will be built. They will be announced. 
They will be sold by the millions. There will be 
changes and re-alignments of public preference. 
Certain cars will grow much more popular. 
Were it not for the very important element of 
style, it would not be impossible to predict these 
leaders of tomorrow, once they are presented 
to the public. The cars that will win sales in this 
Finger-Tip si a tough market will appeal powerfully on the basis 
Gear Control sean ' of KNOWN VALUES. 

, They will have the very best braking systems, 
the most efficient and economical carburetion, 
the surest, soundest, simplest and easiest gear- 
shifting. 

¥ A . They will start quickly, idle smoothly, accel- 
= FANN OF SCseerate swiftly, handle obediently and stop easily. 
Bendix B-K to / Ne OR Pe Bendix can help you more than any other 
Power Braking a : i ; ; s ae 
jj) omeii | organization, in attaining these ends, because 
G i | Bendix builds what it takes. 

Bendix men stand ready to serve you at the 
ring of a telephone... to serve you with as keen 
i his. a concern for your interests as for their own... 

Mechanical and since the two are inseparable. 


Hydraulic 
BENDIX PRODUCTS CORPORATION 
(Subsidiary of Bendix Aviation Corporation) 
401 Bendix Drive, South Bend, Indiana 





